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PRICE RISE SEEN IN 1938 


Sparks 


Hudson on B’way 
Modern Selling 
“Doc” Gilpin 
Pontiac’s Program 


By 


Chris Sinsabaugh 


Hotel Barclay, New York. 

HE column and its conductor 

spent the week in Manhattan, 
the first time they have been here 
since the national automobile 
show last November. The combi- 
nation came with the specific pur- 
pose of looking on while Hudson 
factory executives formally opened 
and dedicated the permanent 
Broadway salon which has been 
under course of construction for 
several months and which now 
houses Hudson and Terraplane 
sales activities in this area. 

oe a + 

THE 750-MILE trip from De- 
troit was well worth while, for 
the visit here has afforded me an 
opportunity to carefully inspect a 
building which has been designed 
expressly for the purpose of sell- 
ing motor cars and in conse- 
quence has every modern improve- 
ment necessary for this type of 
merchandising. David E. McElroy 
did the architecting and he has 
given us a building that sticks 
out like a lighthouse. It is situ- 
ated on what probably is the most 
conspicuous spot on Broadway 
and in the very heart of New 
York’s automobile row. 

It’s on the east side of Broad- 
way at 55th street corner. It’s on 
a spot where Broadway angles off 
slightly to the west, so you can 
see it from Times Square looking 
north, while the same angling 
gives it the same prominence 
looking south from Columbus 
Circle. That’s why I say it sticks 
out like a lighthouse, figuratively 
speaking, which led one _ wise- 
cracker at the ceremonies to label 
it “the great bend in the big 
stem,” “big stem” being a favorite 
nickname which seems to have 
supplanted “white way” in Gotham 


(Continued on page 19, Col. 1) 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Make Pos. 
1—218,131 Ford 165,131— 2 
2—166,351 Chev. 205,896— 1 
8—133,902 Plym. 95,418— 3 
4— 71,600 Dodge 47,855— 4 
5— 45,775 Pont. 32,280— 6 
6— 41,327 Olds. 39,244— 5 
J— 38,789 Buick 29,205— 7 
8— 26,2538 Huds.* 19,963— 8 
9— 23,739 Pack. 10,372—11 
10— 21,821 Chrys. 11,5438—10 


*Includes Terraplane. 


Total All Makes 
871,156 701,026 


See Total Regi i to Date, 1937- 
1936, pages 16 and 17 this issue. 


Safety, Trailers Get 
Special Attention at 
SAE Summer Meeting 


WHITE SULPHUR SPRINGS, W. Va.—What automo- 
bile manufacturers and their engineers can do to help in 
the promotion of safety on the highways, was outlined 
before the summer session of the Society of Automotive 
Engineers here, Thursday night, by John H. Hunt, a past 
president of the society who is a member of General Mo- 
tors engineering staff. 

At the request of the passenger car division of the SAE 
Hunt presented a composite review of efforts that are be- 


——®ing made by virtually all 
makers to correct such 
S. B. Robertson faults as have been charged 
Heads Goodrich 
Succeeding Tew 





to automobile design in gen- 
eral, which have been esti- 
mated to be not more than 


2 per cent. 
He pointed out that any far-| 
reaching or drastic design factor 
to make automobiles safer must | 
wait for psychological analysis of | 
the “composite” or average | 
driver. Little else in actual engi- | 
neering can be done except to| 
keep in pace with new inventions 
(Continued on page 2, Col. 1) 





NEW YORK.—S. B. Robertson, 
executive vice-president, was 
elected president of the B. F. 
Goodrich Co., to 
succeed J. D. 
Tew, resigned, 
at a directors’ 
board meeting 
here this week. 
Tew, who de- 
clined to run 
for re-election, 
will continue as 
a member of 
the executive 
committee and 
the board of 
directors. 

All other officers and directors 
were re-elected at the meeting, 
and a 50-cent dividend on com- 
mon stock, payable June 30, was 
declared. The regular quarterly 
$1.25 dividend on preferred was 
also announced. 

The first quarter of this year 
produced the best operating re- 
sults for any quarter in several 

(Continued on page 14, Col. 5) 


Drawing Space 
For N. Y. Show 
To Start June 1 


S. B. Robertson NEW YORK.— Drawing for'| 
space in the passenger car sec-| 
tion of the National Automobile | 
Show in Grand Central Palace, 
New York, Oct. 27 to Nov. 3, will 
take place during the annual | 
meeting of the automobile manu- | 
facturers in Detroit, June 3. The 
section will occupy 56,000 square | 
feet. 
To be included in the first | 
drawing, which generally requires 
all the passenger car space, ap- 
(Continued on page 13, Col. 5) 





| federal 


W. S. Knudsen 
—Sees Price Rise in ’38 


Congress Asked 
To Probe Factory, 
Dealer Relations 


WASHINGTON. 


moment two resolutions were 
troduced in congress calling for a 


Almost at the 
in- 


investigation of “many 
inequities and abuses in automo- 
bile factory-dealer relations,” 
three top executives of the Na- 
tional Automobile Dealers’ Assn. 
arrived here this week to explore 


| the outlook for national legislation 


affecting dealers. 

The delegation comprised E. M. 
Lied, president of NADA; A. N. 
Benson, general manager; and 
Henry H. Roberts, legislative 
counsel. They were piloted to 
Capitol Hill for interviews with 
leading members of the senate 
and house and to the federal trade 
commission offices by Stanley H. 
Horner, of this city, chairman of 
the NADA legislative committee. 


(Continued on page 6, Col. 1) 


CUTTING THE RIBBON stretched besween Hudson No. 1, built in 1909, and Hudson No. 2,470,000, 
Samuel Fassler, Manhattan’s commissioner of buildings, formally opens the new Broadway salon of the 
Hudson Motor Car Co. Left to right are: W. R. Tracy, Hudson vice-president in charge of sales; Fassler, 
and Harry G. Bragg, general manager, New York Automobile Merchants’ Assn. 





Production of ’37 
Cars to Continue 


Past Usual Peak 


Knudsen Believes Labor 
Trouble Threat Is 
Now Passed 


By WILLIAM C. CALLAHAN 


DETROIT. — Upward re- 
vision of prices with the ad- 
vent of 1938 models and 
the continuation of produc- 


tion on current models well 
into the summer was predicted 
here this week by W. S. Knudsen, 
upon his elevation to the presi- 
dency of General Motors. Knud- 
sen declared that GM production 
this year would run about 150,000 
units abeve 1936, which would 
bring the 1937 domestic output 
of the corporation to 2,000,000, 
against 1,861,540 last year. 

This estimate for 1937 is ap- 
proximately 8 per cent above the 
1936 total. It seems likely that 
other companies in the industry 
will achieve at least the same in- 
crease, which would bring the 
1937 total for all makers to at 
least 4,985,000 units against 65,- 
621,000 in the banner year of 
1929. 

General Motors plants are now 
working on an overtime basis, 
Knudsen declared, with two 
shifts in most plants on a 45- 
hour week and some plants work- 
ing 24 hours a day. He declared 
that this rate would be continued 
throughout the remainder of the 
second quarter and that most 
plants would continue to produc- 
tion of 1937 models in August 
and possibly into September. 


Commenting on the outlook for 
next year, the new GM head said 
that at the present time there 
was nothing in sight to indicate 
that sales would not be as good 
if not better in 1938 than in 1937. 
All GM plants at the present are 
working against heavy backlogs 
of orders which accumulated 
during the recent shutdown. 
Meanwhile, he said, sales are 
continuing strong. He anticipated 
that the present demand from the 

(Continued on page 2, Col. 3) 


Hudson Opens 
New Salon on 


N. Y. Auto Row 


NEW YORI 
important chang 
of Broadway’s “a. 
since the boom days 
marked by the offic: 
of Hudson’s new salon, ; 
week. When Samuel Tassle 
missioner of buildings, cut 
ribbon across the entrance, 
formally opened the building 
which marks a new step in Hud- 
son advance. 

Situated in the heart of the 


(Continued on page 3, Col. 8) 
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SAE Session. Discusses Highway Safety, Trailers 


Hears Hunt S peak 


On Accident Elimination 


(Continued from page 1) 


and development from a safety) 


point of view. 

State restrictions on candle 
power of headlights, for example, 
preclude much improvement in 
this field. “Polarized” glass, 
which may eventually become 
common, as yet is only in the 
experimental stage and millions 
of old cars on the road would 
still constitute a hazard, even il 
the new cars were equipped with 
polarized lights. It has _ been 
estimated that the number of old 
cars now on the roads of the 
country that rate at approxi- 
mately $100 in value amounts to 
one-third of the total. 

Hunt pointed out that there is 
©. type of driver who is inherently 
reckless and that such drivers 
will never consider factors of 
safety but will try to get the 
maximum braking effect in his 
car by waiting until the last mo- 
ment to apply brakes. If he is 
driving a low-priced car, he will 
try to pass a large, powerful auto- 
mobile in heavy traffic; he will 
crowd the engine to limit and will 
probably get into trouble. 

“With only a small percentage 
of accidents charged to the ve- 
hicle,” Hunt concluded, “it is up 
to the engineers in the industry 
to reduce this percentage in the 
interest of reducing the terrible 
toll of life and limb. Every one 
of many factors involved must be 
reduced if there is to be improve- 
ment. Grade crossing elimina- 
tion, better highway lighting, 
improved traffic light systems 
and driver psychology are im- 
portant factors.” 

The annual summer assembly 
of the Society of Automotive En- 
gineers brought together here 
700 leaders in research and scien- 
tific development of the nation’s 
transportation industries. The 
society’s organized activity in 
manufacturing areas of the coun- 
try, according to John A. C. 
Warner, general manager, now 
takes in 5,000 engineers and pro- 
duction executives whose work 
concerns passenger cars, trucks, 
buses, rail cars, tractors and air- 
craft. Local SAE sections are 
located in 21 centers, at which 
planning and manufacturing is 
carried on. 

To the list of activities that the 
scciety’s scope now covers, there 
may soon have to be added a di- 
vision applying to house trailers, 
a new branch of automotive usage 
that has experienced a spectacular 
promotional rise. New problems 
that the trailer has evolved for 
car manufacturers soon. will have 
to be dealt with. 

James H. Booth, an engineer 
of the Buick Motor Co., brought 
this up at a mid-week session, 


Pats 


when he read a paper enumerat- 
| ing difficulties that trailer usage 
| has created ‘for automobile manu- 
facturing. The advent of the 
trailer, according to Booth, has 
given car designers the jitters. He 
said overloads imposed by trail- 
ers put as much stress on the 
engine, clutch, transmission, drive 
shafts, gears and axles as does a 
20-passenger bus. 

“Automobiles will tow trailers 
as everyone knows,” he said, “but 
the number of miles they will per- 
form this overload job without 
costly repairs is another matter. 
Until there is sufficient demand 
to design the major part of a car 
company’s output with excess 
strength to go into long-distance 
hauling service, cars will con- 
tinue to be designed too light for 
the work. 

“No car is designed with a 
frame entirely suitable for hitch- 
ing to trailers. Most make-shift 
hitches are dangerous, and many 
tend to damage a car’s side-rails 
which will cause heavy repair 
bills. In many cases improvised 
hitches vitally affect smooth rid- 
ing in a car, adding extra loads on 
springs and tires. Extreme loads, 
too, are imposed upon a car’s 
electrical system with additional 
lights, radio and other accessories 
for which the automobile gen- 
erator was not designed.” 

Turning to another new phase 


that has been presented for auto- | 
A. | 


mobile manufacturing, W. 
Witham, of the Gleason Works, 
Rochester, N. Y., talked about 
hypoid gears for rear axles. 

At a session dealing with body 
styling and . design, Alexis de 
Sakhnoffsky, specialist in this 
field, voiced an opinion that 
despite popular belief, the term 
“streamlining” does not mean 
speed in the true sense. “As a 
matter of fact,” he said, “today’s 
most popular cars are not stream- 
lined in accordance with the dic- 
tates of the wind tunnel. De- 
signers successfully introduce ar- 
tifically long hoods, although 
science decrees a stubby front.” 

“As long as boys, girls, men and 
women can see speed portrayed 
in design, they will accept the de- 
sign and ask no questions,” he 
said. 

The “cab-over-engine” type of 
truck, a new departure in design, 


sion. Credit for developing it was 
accorded to the Autocar Co., of 
Ardmore, Pa., by Austin M. Wolf, 
consulting engineer of New York. 


seat” arrangement meant _in- 
creased load capacity which could 
be gained within vehicle-length 
restrictions imposed by state 
legislatures. 





HANDS ACROSS THE ASSEMBLY LINE at General Motors’ new 
Linden (N. J.) plant as the first Pontiac slips off the line. V. A. Davi- 
son, left, Pontiac manager of the Atlantic region, and M. C. Thompson 
New York zone manager, congratulate each other. 


was the subject of a special ses-| 


Wolf said that “engine-under-the- | 








GOLFING WAS ONE OF the chief diversions at the SAE con- 
clave in White Sulphur Springs, Va. Shown on the links are, left to 
right: F. W. Marschner, SAE treasurer and western sales manager 


of the New Departure Mfg. Co.; 


George W. Crist, assistant chief engi- 


neer, Cleveland Graphite Bronze Co.; and A. E. DeClercq, of Engineer- 
ing Sales Co., Detroit. 





Price Rise Seen for 1938; 
°37 Output to Be Extended 


(Continued from page 1) 


public will continue well past the 
normal peak months. 

Knudsen based his opinion 
that prices will have to rise on 
the fact that costs of materials 
and labors have risen so sharply 
that future buying is of little 
avail. Just how much 


termined. He indicated that he 
felt the crest of labor troubles 
had passed and that serious fu- 
ture stoppages are not in the 
picture. Work was halted at the 
Chevrolet and Fisher plants at 
St. Louis, on Thursday, however, 
by what was termed an I 
authorized” strike. 

He pointed out that the indus- 
try as a whole is making every 
effort to level out the peaks and 
valleys in employment and that 
the fall models announcement 
plan inaugurated in 
brought about a 51 per cent im- 
provement in the employment 
curve during 1936. 

In order to further aid in sta- 
bilizing work Knudsen declared 
GM this spring is spending $40,- 
000,000 in plants expansion. This 
fund will include the new Chev- 


increase Chevrolet’s capacity 
1000 a day after Jan. 1, ad- 
ditions to facilities for Buick, 
Olds and Pontiac and increased 
plant. In this expansion is in- 
plant to be built at Rochester, 
N. Y., which was announced Fri- 
day. This plant will be situated 


| On a 66-acre plot purchased this 


week and will have a floor area 
of 365,000 feet. This is much 
larger than the Delco plant now 
located in that city, which em- 
ploys 1,800. 

One of the aims of the corpora- 
tion, Knudsen said, was to pro- 
vide production facilities suffi- 
ciently flexible to prevent bottle- 
necks which force irregular em- 
ployment schedules with a result- 
ant increase in costs and hard- 
ship upon workers. The program 
now being worked out, it is 
hoped, will provide steady em- 
ployment for the greater part of 
the year and eliminate overtime 
and third shift operation. Work- 
ers are now employed better than 
46 weeks a year. He declared 
that third shift operation is the 
most wasteful since men are not 
as efficient between the hours of 
two and five as they are at other 
times during the day. This re- 
sults in increased accidents as 
well as increased costs. 

Talking of things less related 
to automobile production, the 
new GM president declared em- 
phatically that there would be 


costs | 
have risen has not yet been de-| 


“un- | 


| scribed at length in ADN, 


1935 had | 








no European war since none of 
the countries in Europe has the 


money at the present time to} 


The only available 
he 


finance one. 
capital for such a project, 
said, 
it seems likely that Americans 
will be very cagey about loan 
money for war purposes after 
their experience during the last 
conflagration. 

Coincident 


assumed the chairmanship of the 


board under a new organization | 
program which makes the board | 


chairman the active executive 
head of the corporation. 
mittee 
was also instituted, which was de- 
May 
5th. 


Bendix UAW Unit to Hold | 


Sole Bargaining Election | 
SOUTH BEND. — Bendix local | 
unit of UAW will turn to the)! 
labor relations board’s | 


national 
new plant election system of de- 


termining sole bargaining rights | 


rolet plant at Buffalo, which will | for unions, it has been announced | 


by. Thomas Jeffers president of 
the union, who said an election 
will be held at the Bendix Prod- 


|} ucts Corp. plant next Monday or 


capacity at accessory and parts | Tuesday. 


Approval of the election request 


cluded the new engine accessories | has been granted by the federal | 


board in Chicago and will be con- 


ducted under its direction. When | 
the labor relations board ordered | 


such an election two years ago 
soon after the passage of the 
Wagner act, Bendix officials ob- 
tained a restraining order. 


| total 





| of April, 





is in the United States and | 
| the 


with Knudsen’s | 
election to the presidency of GM, | 
Alfred P. Sloan, former president, | 


A com-| 
system of management | 








Cad illac-LaSalle 
Sales Establish 
6-Month Record 


DETROIT.—Shipments of the 
1937 Cadillacs and La Salle V-8’s 
crossed the 30,000 mark last week 
to give this General Motors divi- 
sion the best half-year record in 


| its history. 


“Compiled over the first six 
months of new model sales, the 
far overshadows previous 
figures,” said Sales Manager D. 
E. Ahrens. “Our former peak was 
registered in 1928 when we pro- 
duced 41,474 cars over the com- 


| plete year.” 


Ahrens further disclosed that 


| current operations have surpassed 
| shipments 


for all of the 1936 
series. Last year 25,905 cars were 
shipped. Retail sales for the first 
20 days of April were reported at 
3,055 cars delivered by dealers as 
against 2,940 for the entire month 
1936. 

“One of the most remarkable 


| features has been the manner in 


which new business has kept pace 
with the number of orders we 
daily fill,’ Ahrens continued. “One 
day dealer orders received at the 
factory may rise to 600. On an- 
other, the total may drop to 150. 
But an average around 300 daily 
has been maintained ever since 
the new models were announced 
last November. 

“The result is that advance or- 
ders have held firmly above 9,000 
ears. In relation to output, I be- 
lieve the bank is the highest in 
industry.” 


| Chevrolet Dealer 


Groups Will Air 
Sales Problems 


DETROIT. —Chevrolet’s 
national dealer planning com- 
mittee and national dealer used 
car committee will meet with 
central office sales officials here 


| Monday, Tuesday and Wednesday 


to discuss related problems in the 
national marketing picture, it has 
been announced. 

The dealer planning committee 
meetings will be under the leader- 
ship of H. B. Hatch and Felix 
Doran jr., Chevrolet assistant 
general sales managers in charge 
of new car sales, while the dealer 
used car committee sessions will 
be directed by T. H. Keating and 
W. G. Lewellen, assistant general 
sales managers in charge of used 
cars. 

Nine dealers, representing each 
of Chevrolet’s nine regions in the 
United States, will participate in 
the sessions of each committee. 


aes rease Dividend 


SOUTH BEND.—South Bend Lathe 
Works will pay 40 cents a share 
June 1 to stockholders of record 
May 15. This is an increase of 10 
cents | over the last quarter dividend. 


CADRLAG LASALLE 
a vs 6 


REDUCING TO BLACK AND WHITE the sharp sales rise of 
Cadillac-La Salle, General Sales Manager, D. E. Ahrens, right, shows 
General Manager, Nicholas Dreystadt, graphs of the 23,873 retail de- 
liveries made during the first six-months of 1937 compared with 13,455 


in the same period a year ago. 
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Hudson Opens New Display Salon on Broadway 


—— ae EE ——— On 


Modern Sales 
Bldg. to Serve 
Adjacent Are 


(Continued from Page 1) 


Hudson and Terraplane dealers 
throughout the territory adjacent 
to New York City. At the present 
time the Hudson and Terraplane 
Sales Corp. of this territory is 
represented by 114 dealers, a num- 
ber which is rapidly increasing. 

A preview party Tuesday was| 
attended by over 400 publishers, 
editors, bankers and automobile | 
merchants. Hosts at this party | 
and at a banquet held at the Park 
Central hotel in the evening were 


THESE NEW BRUNSWICK, N. J. speeders, behind the wheel of | A. E. Barit, president of the Hud- 
Hudson No. 1 are, left to right: Edward Mueller, wholesale representa- | 80! Motor Car Co.; William R. 


tive; Fred Ramhorst, dealer and Walter Reynolds, sales manager. a vice-president in charge of A. E. BARIT, president of Hudson Motor Car Co., right, greets 
sales; G. H. Pratt, sales manager; Arthur Hays Sulzberger, publisher of the New York Times. 


WwW. A. James, advertising man-| 
ager; T. H. Stambaugh, director 
of national service operations; C. 
G. Beeching, sales manager in 
charge of zones; F. D. Turrill, 
New York zone manager, and 
Herbert Hawke, New York retail 
sales manager. 

Hudson officials in opening the 
new building stressed their recog- 
nition of the need for an adequate 
display room on Broadway. With 
20,000 feet of floor space avail- 
able for exhibition purposes, a 
more complete line of cars than 
heretofore attempted will be kept 
continuously on display. Dealers 
from sections within a radius of 
a hundred miles or more may 
utilize the display to augment 

their own showroom facilities | 
THESE CONNECTICUT cut-ups, from New Haven are, left to| with customers who visit the/ 
right: O. Hodges, Fred Beatson and J. F. O’Connor. metropolis. 

The building is faced with black 


| Blass and silver and is brilliantly) YQUTHFUL OLDEST DEALER for Hudson. Otto Klump, Green- 
™ a. wich, Conn., is greeted by George Pratt, Hudson sales manager (right). 


Located on the corner of 55th 
street and Broadway, the inter- 
section of the two frontages has 
been utilized for the incorporation 
of a rotating turntable. On this 
turntable during the opening cere- 
mecnies was displayed one of the 
newly-announced convertible 
broughams in ivory. On the floor | 
sufficient space is provided for a} 
complete display of passenger and 
commercial cars. 


LEFT TO RIGHT: Charles Baurer, Maplewood, N. J., banker; Addressing the visitors, Barit 
John Waterfield, Maplewood News; John Hagerstrom, Maplewood | pointed out the rapid growth of 


dealer; Art Snow, sales representative; Ernest C. Iversen, sales mgr.| the Hudson company during the 
: past few years. He spoke of the 


gratifying increase in Hudson and 
Terraplane sales throughout the 
country as well as in New York, 
and predicted that with the 
vigorous sales efforts to be made 


this spring, the new display room INTERESTED VISITORS were, left to right, Edward Hyland, 
wil! be highly effective in speed-| wholesale representative; James McMasters, of East Quoque; Walter 
ing the rate of Hudson’s business| Tewski, Patchogue, L. L., dealer; and Doug Disbrow of the Oyster Bay 


increase. Guardian. 


Tracy, who also spoke, pointed out 

how the building can be utilized 

to advantage by dealers in the 

outlying districts to increase their 

business. He called upon James 

to outline the extensive advertis- 

LEFT TO RIGHT: Edward Buckly, Paterson, N. J. dealer; Bert |ing and sales promotion plans 

Schmidt of the Paterson Evening News; “Chief” Stalling, sales man- | that will be used to back up the 
ager; Leon Reed, Paterson banker. dealers’ sales efforts. 


__EXTERIOR VIEW of the Hudson salon as it appears at night. 


AMA Sales Hit 
387,000 in April 


NEW YORK. — yer factory 
sales by members of the Auto- 
mobile Manufacturers Assn. were 
387,000 cars and trucks. This 
figure is 10 per cent above March 
end 2 per cent under the April, 
1936 total. 


BIRDS-EYE VIEW of the new Hudson Motor Car Co. salon on Broadway, in New York’s “automo- 
The four months total sales 


bile row,” as it appeared just after its formal opening this week. 


were 1,252,858 or 3 per cent above 
the same period last year. With 
the exception of 1928 and 1929, 
this is the best four month period 
in the history of the industry. 

The AMA estimates covers 
practically the entire industry, 
with the exception of the Ford 
Motor Co. ADN’s estimate of the 
Ford output for April was 150,110 
units, which would bring the in- 
dustry’s total to 537,110 units 
against the ADN estimate made 
Apr. 28, of 539,185. 
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Legislative Lunacy 


A in 1919 when the Oregon legislature presented 
the world with a new form of taxation—the gasoline 
tax—its action was acclaimed far and wide. This tax, 
which was to be based upon the amount of fuel consumed, 
and thus would rise or fall in ratio to highway use, was 
considered the fairest impost devisable. 


Legislatures in other states hopped on this new idea 
like doodle bugs climbing under a wet board. Motorists 
who felt that it was only fair that they should furnish 
the funds with which to provide new highways to ride 
upon, did not oppose, but rather welcomed the idea. This 
was a fatal error. Legislators, astounded at finding a 
new source of revenue so easily collectible and so gener- 
ally approved by those who paid into the state coffers, 
developed a form of “gastaxaphobia” which rapidly de- 
generated into pure lunacy. 


First symptoms of this mental disorder became appar- 
ent when gasoline taxes were lifted from one cent a gallon 
to as much as seven cents. When we consider that the 
average gallon of gasoline retails for about 15 or 16 cents 
this is an overwhelming rate of taxation. Local poli- 
ticians, not to be outdone, imposed further taxes on the 
same medium until in some states the combined federal, 
state and local tax climbed as high as 11 cents per gallon. 


But even this shock failed to upset the motorist. Most 
of the money was then used for highway construction 
and maintenance and better roads were coming at a rapid 
pace. But this could not last in a well-mulcted land. 
Money collected through gasoline taxes for highway con- 
struction was easily got and therefore the gasoline tax 
provided a ready vehicle for raising funds for other 


purposes. 

From small beginnings diversion grew until millions of 
dollars annually were being taken from the road funds 
and transferred to other departments. This year the New 
Jersey legislature, over the protest of the governor, 
shifted $12,000,000 to other purposes. New York has 
imposed an additional one-cent tax to “balance the 
budget.”” Down the list of states the story is much the 
same, 


To halt this unfairness the federal government, under 
the Hayden-Cartwright act, now refuses to provide gov- 
ernment aid for highway construction to those states 
which are diverting their gasoline taxes to other 
purposes. 


This means that the highway over which your cus- 
tomers drive their cars will vanish and new construction 
will be badly curtailed unless you can convince your legis- 
lators that they must change their ways. The best way 
to convince them is at the polls. With practically four 
out of five families owning automobiles this should noi 
be difficult. Dealers can do excellent work among their 
owners in this regard. Service station men can do even 
more. Our highway systems are too vital to our country 
and our industry to permit a group of piddling politi- 
cians to force them into decay by diverting their chief 
supporting medium to other purposes. Dealers should act 
and act now. ‘ 


Ww. the pink-sheet of next 
Wednesday will come the 8th 
monthly edition of our TRAILER 
TRADE Section which has, we 
are proud to say, become the 
mouthpiece of that budding new 
industry. Jack Weed, who edits it, 
has become sort of a wet-nurse to 
the lusty child, in fact, recently 
he has been engaged so often in 
the capacity of a mid-wife that the 
wags around this office are sug- 
gesting that he had better take 
out a license or give up his prac- 
tice. 
_ a 

I THINK in the minds of many, 
including both manufacturers and 
dealers, the possibilities of this 
new business are being discounted 
too much. I recall that in the 
“cats-whisker” era of the radio, 
there were few indeed who saw 
much more than a gadget which 
would be built by and used more 
as an experimental toy by boys 
and perhaps a few long-haired 
adults. Today there are more ra- 
dios than automobiles in America, 
nearly twice as many radios as 
telephones. 

e &/¢@ 

THIS IS a big country. We have 
some 25,000,000 motor vehicles, all 
of which are capable of towing a 
trailer. Nowhere else in all the 
world is there the extent of paved 
highways leading to every con- 
ceivable beauty spot, from tropical 
to sub-arctic. The American peo- 
ple are becoming more and more 
a nomadic race and once the 
gypsy-blood gets in their veins, 
nothing this side of hell and high- 
water will keep them from satis- 
fying the hunger to go places and 
see things. When you start adding 
these things up, using the old lead 
pencil and a little grey-matter, 
you begin to realize that there is 
a great potential market in these 
United States for pleasure trail- 
ers alone. 

* * * 


WHEN I was in Paris for the 
automobile show last October, I 
met H. J. Harrison, a well-known 
figure among French automobile 
dealers, who had just taken on 
the line of trailers made in Mt. 
Clemens, Mich. He told me, by 
the way, that he had first read 
that company’s advertisement in 
our TRAILER TRADE Section 
and that through it he made the 
centact and closed the contract. 
But the important point to me was 
the fact that the trailer market 
has already opened up in Europe, 
where two glaring handicaps face 
the prospective user. 


First: Most European automo- 
biles have tiny power plants 
hardly capable of pulling the in- 
creased load of a trailer. Second: 
The average European road is 
much narrower than our own and 
the streets in most country towns 
are so crooked that I should hate 
to attempt their navigation with 
a trailer attached. However, even 
with these difficulties to overcome, 
the trailer business is flourishing 
all over Europe. In England, 
where the trailer is called a “cara- 
van,” they have been popular for 
years. In fact, they have arrived 
much higher “socially” than in 
America, where we are still try- 
ing to live-down our “tin-can 
tourist” days, and it is considered 
“quite the thing” among the elite 
to live in your own “caravan” 
while shooting over the Scottish 
moors. 

ok * ok 

AS A WHOLE, the trailer in- 
dustry has been going through its 
most serious teeth-cutting days 
during the pasc six months. There 
were hundreds of small builders 
scattered in every state. Many 
have already folded up. Others, 
however, have strengthened their 
financial position, equipped mod- 
ern plants and built strong selling 
programs for the long pull and it 
is my own modest opinion that 
many present pessimists are go- 
ing to be amazed at the volume 
of this business before the year 
1938 is ushered in.—GMS. 
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Look out for the Crash 


in This 


Corner 


views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 


con'ributions will not be 


be observed upon request. 


Chexall 


Will you please advise the 
writer where he may obtain the 
Chexall Accessory Blue Book re- 
ferred to in your editorial column 
of Saturday, May 1.—George W. 
Wilder, president, Wayne Lock 
Co., Detroit. 


Epitor’s Note: Write Check-Chart 
Corp., Chicago. 


Safety Steering 


In the May issue of Automotive 
Daily News, for which we sub- 
scribe, I notice with interest a 
news paragraph in the upper 
right hand column of page il 
under the heading of ‘Use of Bad 
Tires Causes Driver $7,500 dam- 
ages.’ This, of course, as you 
know, actually happened in Alle- 
gheny county. 


The purpose for writing this 
letter is to acquaint you with the 
fact that we manufacture a new 
safety device known to the trade 
as the Hydraulic Hand. This de- 
vice is a safety steering stabilizer. 
It was invented and perfected for 
the purpose of preventing the mo- 
torists from losing control of 
their cars in case of a blow-out. 


However, it also does many 
other things such as absorbs road 
shocks, wheel fight or common 
shimmy or any abnormal steer- 
ing. For your information, we 
could have completely overcome 
this accident and any other, such 
as the bus accident which occurred 
in Miami, Fla., where 17 lost their 
lives and the extremely bad acci- 
dent in Salem, IIll., where 20 lost 
their lives due to a front tire 
blow out. Had these buses been 
equipped with the Hydraulic Hand 
these accidents would not have 
been headline news. 


I am enclosing, herewith, a 
“Description & Action” of the 
Safety Steering Stabilizer. Since 
you are the publisher of the only 
real automotive newspaper, the 





but confidence will 


writer thought that you might be 
interested in knowing that such 
a safety device is being manu- 
factured today, also that your 
Pittsburgh representative, E. S. 
Furst, is now driving a car which 
has been equipped with one of 
these unusual safety devices. If 
you care for any further informa- 
tion on this device in order to 
keep abreast of the safety-times, 
we will be more than glad to for- 
ward you any additional material 
that we may have in this office — 
Norwood P. Kendrick, sales man- 
ager, Safety Steering Stabilizer 
Co., Pittsburgh, Pa. 


Opposes ‘NRA’ 

As you are well aware, there is 
a bill pending before the legisla- 
ture in Pennsylvania similar to 
the last NRA, that will eliminate 
competition in our business and 
take the spice and volume out of 
it. 

The enclosed is a letter we for- 
warded to Hon. Walter S, Pytko, 
of our district, giving our views 
on this bill. 


The letter embodies the many 
faults we experienced during the 
previous NRA period. 

—Elmer W. Heinel, Heinel Mo- 
tors, Inc. (Plymouth-Dodge), Phil- 
adelphia. 


Heinel’s letter follows in part: 

We heartily request that you 
vote against Senate Bill 815 which 
would control used car allowances. 

The writer attended the open 
dealer discussion of this bill last 
Thursday evening, at the Scottish 
Rite hall here in Philadelphia, and 
heard the discourses of both the 
author and sponsor of the bill, the 
latter Hon. McGinnis, Pittsburgh’s 
fighting senator. 

Both the chairman of the meet- 
ing and the author of bill com- 
pared the structure of same to 
the Pennsylvania milk control 
bill, which they claimed had held 
water as to its constitutionality, 
but, Your Honor, milk may be of 


(Continued on page 17, Col. 5) 
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It’s no problem to sell your new cars 


into these homes in the New York market 


I experience means anything in advertising (and it 
does) the automobile advertiser has a sure guide. 
Advertisers who sell homes in the New York market 
know what to do—they concentrate their announce- 
ments in The New York Times. Real estate men tell 
you there is not any close 
second to The Times as a 
medium for selling homes. 
They use The Times on a 
plus schedule—by a wide 
margin. And real estate ad- 
vertisers trace results defi- 
nitely to advertising media. 
Advertisers who sell such equipment as oil burners for 
these homes make The Times their principal medium. So 
do advertisers who sell any item which can be described 
as a major purchase for the home—building materials, 
quality furniture and expensive rugs. 


Advertisers who sell services and products associated 


The New York E 


with living standards that in- 
clude new-car purchases also 
make The Tinies their prin- 
cipal medium — advertisers 
offering travel, vacations at 
the better resorts, sporting 
equipment, insurance, securities and investments. 

These advertisers prefer The Times on a one-newspaper 
schedule. If more than one newspaper is used, they put 
extra space in The Times. They know the market offered 
by the readers of The Times makes such extra space profit- 
able in increased volume at low sales cost. The Times, 
in advertising, represents the choice of experience. 

And The Times, in three months this year, 
was first in advertising 
volume in New York 
and first in advertis- 
ing gains—and first in 


automobile lineage. 
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Congress Seeks Probe of Factory-Dealer Relations . 


NADA Officers in Capital 


To Interview Legislators 


(Continued from Page 1) 
At the conclusion of their tours; supervised by the state banking 
they expressed the belief that con-| commissioner. 
gress will take some steps to cor-| The first repercussion of this 
rect what NADA regards as in-|™emorial was introduction of 
tolerable conditions in the retail-| House Resolution 200 by Repre- 
ing of automobiles, particularly in | 8¢™tative Sauthoff, of Madison, 


oem) : | Wis., progressive, which reads: 
— to over-allowances on wees “Resolved, that the interstate 


: j}and foreign commerce committee 
_, When the delegation came here | js authorized and directed to make 
its main objective was to ascer-/an investigation of the many in- 
tain, if possible, the administra-| equities and abuses in automobile 
tion’s plans for fair trade practice | factory-automobile dealer relations 
legislation which would affect! which vitally affect the consum-| 
automobile dealers in common! jing public, because it has been 
with other merchants. On the eve| found that automobile factory- 
of its arrival the two investigation] aytomobile dealer relations are 
resolutions were introduced by| responsible for many of the exist- | 
Wisconsin members of the house. | ing unethical competitive prac-| 

These resolutions were _ insti-| tices so harmful to the consuming 
gated by a memorial from the! public and much of this automo- 
Wisconsin legislature seeking a! bile manufacturer -automobile 
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DISCUSSIONS DID NOT END inside the conference halls of the 
SAE conclave in White Sulphur Springs, Va. In front of the Greenbier 
» :ef5 to right: John A. C. Warner, general manager of SAE; 
Harry T. Woolson, president, SAE; H. M. Crane, technical assistant 
to president of General Motors, and W. J. Davidson, technical director 
of GM. 


> 4 


gether with its recommendation 
for the enactment of any remedial 
legislation it may deem necessary. 


Expansion Plans 





federal probe of the _ general/ dealer relationship, because of its 
dealer situation on the basis of| interstate character, is beyond the | 
conditions disclosed during a year | direct control of the various states | 
and a half of experience under|or their agencies. The committee | 
the Wisconsin dealer licensing | shall report to the house of repre- 
law by which dealers and motor| sentatives as soon as practicable | 
vehicle finance companies 
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LIFEGUARD isle srade-mark of The Ghodbear Tiveity i 


Rubbér Company, Inc., and is protected by patents applied for | 


| Revealed for GM 


_ Syracuse Plant 


“For the purpose of this resolu- 
tion the committee, or any duly 
authorized sub-committee thereof, 
is authorized to hold such hear- 
ings, to sit and act at such times 


are | the results of its investigation, to- | 


and places during the sessions} 
and recesses of the house of rep-| 
resentatives in the 75th and suc- 
| ceeding congresses, to employ and 
|to call upon the executive de- 
| partments for clerical and other 
assistants, to require by subpena 
or otherwise the attendance of} 
such witnesses and the produc-| 
tions of such correspondence, | 
books, papers, and documents, to} 
administer such oaths, to take} 
such testimony, and to make such 
expenditures as it deems advis- 
able. 

Expenses of $10,000 are provided | 
in the resolution, which was re-| 
ferred to-the committee on rules. | 

Without delay the NADA dele- 
gation broadcast to member or- 
| ganizations and large dealers in 
| all parts of the United States tele-| 
graphic advices of developments. 
A score of replies that came im-| 
| mediately showed virtually una- 
nimity of sentiment in favor of 
the proposed investigation. In the 
first batch of telegrams received, 
Springfield, Mass., alone opposed 
the plan. 


‘Fuel Pump Sales 
| Show 100% Rise 


| WASHINGTON — The tremen- 
|dous upswing in motor vehicle 
use this year is reflected in cen- 
|sus bureau statistics which show 
that the sale of gasoline pumps 
to filling stations is more than 
double the volume in correspond- 
ing periods of last year. During 
February 8,316 power operated 
pumps were shipped by 42 prin- 
cipal manufacturers, against 4,- 





001 in February, 1935, the factory 
sales prices totalling $1,604,161, 
against $830,417. 











ADN is Quoted 
As Modern Herald 


SYRACUSE, N. Y.—Pres- 
perity is coming on 
WHEELS. The Automotive 
Daily News of Detroit says 
the production of automo- 
biles is climbing te the peak 
year of 1929. 

A single week’s output 
was 133,370 cars and trucks, 

Nowadays in every 
country in the world the 
infallible barometer of a 
rising or falling level in 
production and wages is the 
sales of automobiles. 

In Grandpa’s day the 
“full” or “empty dinner 
pail” used to be the busi- 
ness sign of the times. 

Now we know what’s what 
by HONK! HONK!—Benja- 
min. DeCasseres in his na- 

Prppliy syndicated column. , 


























|eral manager of Oldsmobile, an- 


SYRACUSE, N. Y.—Further de- 
tails of plans for expanding} 
operations at the Brown-Lipe-| 
Chapin plant of the General Mo- 
tors Corp. in Syracuse, announced | 
this week, reveal that the entire | 
factory space will be utilized and 
that the number of employes will | 
be increased from 650 to 1,200. 


According to M. N. Ross, works | 


manager, new production will in-| 
clude the manufacture of steering 
gears for Chevrolet, Pontiac, Olds- 
mobile and Buick cars, and Chev- 
rolet trucks. The capacity will 
be about 2,000 units per day for 
use im’ eastern’ assembly plants. 


Production of head lamps, 
bumper guards and hub caps, 
which was started at the Brown- 
Lipe-Chapin factory in March, 
1936, will be continued. 


Olds Appoints Brandel 


Asst. Manufacturing Mgr. 
LANSING.—C. L. McCuen, gen- 


nounces the appointment of A. H. 
Brandel as assistant manager of | 
manufacturing, succeeding Grey 





Gov. Earle Seeks 
A Ruling on Pa. 


Labor Measure 


HARRISBURG, Pa. (UTPS).— 
Gov. George H. Earle is waiting 
legal ruling on the constitution- 
ality of the McGinnis labor rela- 
tions bill as the house prepares to 
pass the measure. Now referred 
to as the “Little Wagner Act,” the 
bill is being held over pending 
word from Attorney General 
Charles J. Margiotti, while a com- 


|panion measure is ready for the 


Governor’s signature. 

Gov. Earle wishes to make sure 
the bill “does not go beyond the 
provisions of the Wagner Labor 
Relations Act,” which opponents 
claim the measure does. 

Under an amendment to the 
measure, labor and employer each 


| would select an arbitrator and the 
| two would chose a third, or the 


selection would be made by the 
department of labor and industry 
if no agreement could be reached. 

The companion bill establishing 
labor’s right to bargain collectively 
and prohibiting unfair labor prac- 
tices is reported favorably by the 
house labor committee. Both 


| measures have been passed by 


the senate. 

Industry would be driven out of 
Pennsylvania if the bills were en- 
acted, according to opponents at 
a public hearing Apr. 26 before 
the committee. The measures were 
supported by administration 
spokesmen as raising the stand- 


|ards of labor. 


Agreement with CIO Ends 


|Month - Old Casco Strike 


BRIDGEPORT, Conn. — Nearly 
90 per cent of the 800 employes 
of the Casco Products Co. here 
returned to work May 3 follow- 
ing settlement of the strike which 
they began on April 6. It was ex- 
pected that the remainder of the 
force would be called back by the 
management before the end of the 
week. The company manufac- 
tures reflectors, fender guides, 
cigar lighters, windshield defrost- 
ers and a wide variety of other 
automobile accessories. 

An agreement granting pay in- 
creases and establishing maxi- 
mum hours and minimum wages, 
was approved by members of the 
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Retail Automobile Financing Rises 65% in Mare 


Census Data Also Shows 


Large Wholesale Increase 


WASHINGTON.—The census 
bureau this week disclosed an in- 
crease of 65.7 per cent in retail 
automobile sales financing in 
March over February, and 14.3 per 
cent over March of last year. The 
increase in wholesale financing 
was 56.2 per cent from February 
to March and in the latter month 
was 25.5 per cent higher than in 
March, 1936. 

The statistics are based on re- 
ports received from 456 identical 
organizations. 

Wholesale financing during the 


first quarter of this year aggre-| 
against $398,- | 


gated $485,347,000, 
885,508 in the first quarter of 1936. 

March retail financing of 424,100 
cars totaled $172,409,113, against 


264,707 cars, $104,064,196, in Febru- | 
ary and 378,230 cars, $150,820,930, | 


in March, 1936. 
There were 184,280 new cars fi- 


Watts Appointed 
Vice-President 


Of Hupp Motor) 


DETROIT.—The elevation 


Motor Car 
brings 


the Hupp 
Corp. 


Gency in 


into prominence | 


one of the pio- 
neer engineers 
of the automo- 
bile industry. 
Watts has been 
in the industry 
for over thirty 
years, 
them with 
Hupp, and has 


Frank E. Watts portant 


now-forgotten firms as the Elec- 
tric Vehicle Co. and Eisenhuth 
Horseless Vehicle Co. In 
the Horseless 


writer for Age 


Magazine. 
Drivers Cheer Senator’s 


Stand Against Tax Rise 
WASHINGTON. — Senator Wil- 


liam H. King, of Utah, chairman | 
of the senate district committee, | 
was cheered by 2,000 local motor- | 
ists here this week when he as-| 
serted that he hoped it would not | 


be necessary to increase the 
Capital’s gas tax from its present 
two-cent rate. The occasion was 
the annual meeting of the Key- 
stone Automobile Club, which 
brought together the largest out- 
pouring of organized motorists in 
Washington’s history: : 

Senator King, in the course of 
a detailed discussion of local tax 
questions, also said that he rec- 
ognized that the motorist was 
bearing “a very heavy share” of 
the nation’s tax burdens. 


Pontiac Names R. Ahlers 
Assistant Plant Manager 


_ PONTIAC. — Appointment of 
Robert H, Ahlers to the newly 
created post of assistant general 
plant manager of ‘Pontiac Motors, 
has been announced by H. J. 
Klingler, general manager. 

A lifetime native of Dayton, O., 
and a General Motors man in the 
Ohio city for the past 24 years, 
Ahlers comes to Pontiac from the 
general managership of the’ Delco 
Brake division of the corporation, 
a position he has held since Jan. 
1, 1936. Prior to that tine, tand 


|. ‘since 1913, he had served in vari- 


jeapacities with the ‘Delco 
pdiucts division of Gqnerdl 


fe io athe bs 


thd. Be 
mab Na > & dats sede tm, pe. 


of | 
Frank E. Watts to a vice-presi- | 


27 of} 


made many im-| 
contri- | 

butions to auto-| 
mobile engineering. As early as| 
1904 he was a designer for such} 


those | 
early days he was also a technical | 


Ane ti 


nanced in March for $106,175,514, 
against 98,313 cars, $57,612,034, in 
February and 172,388 cars, $97,- 
778,634, in March, 1936. Used cars 
financed in March totaled 237,795, 


valued at $65,506,682, against 165,- | 


038 cars, $45,963,750, in February, 
and 203,523 cars, $52,235,748, in 
March, 1936. 

The average financing of new 


cars in March was $576 and of | 


used cars $278. 


Nash sales double and triple in cities and 
towns all over the country ... Find out 


| y . 

| Fuel Tax Rise 

| Draws Protests 
| WASHINGTON.—Spokesmen of 
|five organizations have protested 
|}to congress against proposals to 
| increase the District of Columbia’s 
gasoline tax and divert some of 
the revenue to non-highway pur- 
poses. 

J. Ninian Beall, general counsel 
for the American Trucking Assn., 
struck at the proposals as “set- 
ting a bad example to the states” 
and pointed out the discrepancy 

HONORING OLD-TIME EMPLOYEES, Buick tendered a dinner| between the added burden on 

this week in Flint. Charles Chayne, chief engineer, left, congratulates Washington motorists and past 
Arthur Hough, Charles Good, Frank Hardy and H. P. William. action by congress. 
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GET THE FACTS ON THE NEW 
NASH DEALER FRANCHISE 


about the Nash dealer franchise today! 


@ Month after month, Nash sales are breaking all records. 
No doubt about it . . . Nash is the outstanding hit of the 


year. 


Wouldn’t you rather sell these cars than sell against 
Think it over! 
becoming one of the most sought after in the industry. 
Don’t let this money-making opportunity slip by. 


them? 


Write in confidence. 
Nash protects dealer profits. Learn how Nash works with 
dealers. Address C. H. Bliss, Vice President in charge of 
sales, Nash Motors Division of Nash-Kelvinator Corp., 


. Kenosha, Wis. 


i pete 


3 GREAT CARS! 
NASH LAFAYETTE-”400” 


117-inch wheelbase @ 90 horse- 
power motor 


NASH AMBASSADOR SIX 
121-inch wheelbase @ 95 horsepower 
Twin-I guition motor 


NASH AMBASSADOR EIGHT 
125-inch wheelbase @ 105 horsepower 
Twin-l gnition motor 
The Nash-LaFayette line with*15 models puts you 
in a position to compete for 98% of. the automobile 

business in your community wh 


The Nash franchise is today 


Get the full story. Learn how 


, *f 





DETROIT.—The result of mod- 
ernization of a lubrication de- 
partment, to which has_ been 
added intelligent merchandising 
and follow-up on customers, is 
seen here in the records of the 
service department of J. P. Mc- 
Guire, Inc., Pontiac dealers at 
10440 Grand River Ave. An an- 
alysis of the figures taken from 
the McGuire bookkeeping depart- 
ments shows that gross profits 
increased over 700 per cent in 
the first year; and that by means 
of a moderate amount of money 
spent for modernization an ad- 
ditional 300 per cent jump in 
gross profits followed in March, 
1937, against March, 1936. 

Two years ago McGuire’s serv- 


Hy UNITED'S 
MAINLINERS! 


NONE FASTER 
NONE SO FINE! 


Now it costs no more 
to fly United 


% The Mainliners are exclu- 
sive with United—for those who 
demand the latest and finest 
coast-to-coast and _ inter-city 
service. Today this unexcelled 
air transportation is offered at 
new lower rates. De luxe 3- 
stop 15144-hour California-New 
York flights. 

The Mainliners, built by 
Douglas, are the ultimate in 
luxury, service, speed ...ofter- 
ing many exclusive features 
and backed by United’s 100 
Million miles of experience. 

Be sure your ticket reads 
United when you take your 
next flight to the Pacific Coast, 
to Chicago, Detroit, New York 
or the East. 


Coast-to-Coast $149.95, 
te fa Ne Ly ox $44.95. ta i 
tra fa 4-passenger Mai n- 
liners: New? Voik-Chicago $27: 
Coast-to-Coast $4. .No- extra 
fare.on ,21- porseer + Mainliners es 
and 10-passenger eings. *: 


UNITED 
USS Op 
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Pontiac Dealer Ups Profit 1,000% by Modernization 
Intelligent M ferchandising 


Is Big Factor in Increase 


ice department did only a fair 
business. The month of March 
handled the thirty-six cars with 
an income of only $1.17 per car, 
or a total of $42.12. No attempt 
was made at the time to get any 
extra income from _ lubrication, 
the fact being that there was 
little to offer the car owner. In 
January, 1936, the Pontiac Motor 
Co. service men stepped into the 
picture and sold McGuire on the 
idea of taking care of the cars 
he had been selling. It was 
pointed out that he had been 
doing a good job selling cars and 
that he should be getting volume 
of service from them. Follow-up 
was put into effect. In March, 
1936, he had increased the num- 
ber of cars for the lubrication 
department by 400 per cent, 
jumped the average per car saie 
of lubricants and oil changes to 
$2.02 and brought the monthly 
income for the department up to 
$284.82—almost a 700 per cent in- 
crease. 


In February, 1937, the Pontiac 
Motor Co., noting the big in- 
creases, persuaded McGuire to 
decorate and dress up the de- 
partment. He was shown records 
to prove that business could be 
further increased. Spending only 
a nominal amount for decorations 
and increasing the amount of 
equipment to the extent of pro- 
viding for an anticipated increase 
in business, the new department 
was opened up in a few weeks. 
March, 1937, figures proves with- 
out a doubt that by making the 
department attractive business 
will increase, for the car volume 
handled jumped to 285 for the 
month, 200 per cent over March, 
1936, and eight times that of 
1935. The increase in dollar 


LAST 


(1) To order extra copies 
at $3 each, or ask for 
quantity discounts. 


(2) To correct 
“Who’s Who” 
and “Buyer’s Guide” 


listings. 


(3) To make sure YOUR 


UT tte Way 


GROSS PROFITS INCREASED more than 700 per cent in the first year’s operation of this modern- 


ized lubrication department by J. P. McGuire, Inc. (Pontiac) 


Detroit. 


Intelligent merchandising and 


follow-up on customers, plus a-small additional amount spent for further modernization increased gross 
profits an additional 300 per cent in March, 1937 compared with March, 1936. Shown is a section of the 
company’s greasing department, using an authorized Pontiac background. 


NSPA Adds Twenty-Three 


Companies to Membership 


Sontag Co., Cincinnati, H. A. Son- 


sales per car jumped to $2.78, in- 
dicating that the Pontiac follow- 
up, plus intelligent merchandising 
methods, resulted in a substantial 
gain in profits to the extent of 
$792.20 for the department. 


your 
and 





product is repre- 
sented by display or 
Buyer’s Guide Adver- 


tising 


im the ... 


1937 (Fourth Edition) 
Automotive Almanae 


For which first forms are now closing 


Published Auniiiity by ~ 


AUTOMOTIVE DAILY NEWS 


DETROIT’ ~* 


o 


DETROIT.—Twenty-three appli- 
cants for membership in NSPA 
passed the review of the member- 
ship and executive committees 
meeting here, Apr. 23, and con- 
stituted the first 1937 addition to 
the roster. Three of the 19 newly 
elected wholesaler members and 
one of the four newly elected 
manufacturer members are lo- 
cated in Canada. The list of new 
companies awarded the NSPA em- 
blem and privileges follows, with 
the names of official delegates: 


Wholesalers: Charlotte Auto 
Parts Co., Charlotte, N. C., Steve 
W. Dellinger; Chillicothe Auto 
Supply Co., Chillicothe, Mo., Mar- 
tin Fromm; Consolidated Motors 
Parts & Accessories, Ltd., Winni- 
peg, Man., Arthur G. Lush; Cut- 
ten-Foster & Sons, Ltd., Toronto, 
Ont., G. T. Burch; Flammer Auto 
Parts, Cluver City, Cal, Edwin 
Flammer; Flint Automotive Parts 
Co., Flint, W. H. Woodin; Genuine 
Auto Parts Corp., Utica, N. Y., M. 


‘| A. Goldenson; General Automotive 


Supplies, Saskatoon, Sask., J. M. 
Cruse; Kramer Auto Supply Co., 
Eureka, Cal., H. J. Kramer; Mo- 
tor Parts & Equipment Co., Fort 
Wayne, Ind., R. E. Mitchell; Mo- 
tor Replacement Service, Inc., De- 
troit, A. E. Nugent; Pontiac Motor 
Parts, Pontiac, R., M.. Swaney; 
Rich Auto Supply ‘Co., Inc., Or- 
lando, Florida, E. G. Rich; Ridge- 
ton Auto Supply Co., Brooklyn, 
John F. Shannon; Rochester “Cyl- 
inder Grinding Co. Ine. Ro- 
chester, .N. Y., H.W: Henry; 
Santa Ana Motor Parts, Santa 
Ana, Cal, R. F. Wussow; is A 


“Bill. ine Hissiie 


HARRISBURG, Pa. (UTPS)—A 





‘measure ‘has been introduced in the 


senate which would make it unlawful 
for ‘any person, -firm’ or corporation 
engaged in operating motor. vehicles 
for -transportation of “persons or 
property for hire .to’ drive,- require 
or permit any operator to’drive for 
a period of. more than: eight co secu- 
tive hours or more than 12 hours in 


the aggregate of any 24-hour.p 





tag; Universal Parts & Service, 
St. Louis, G. R. Porter; Whittier 
Motor Parts, Whittier, Cal., Glenn 
L. Long. 

Manufacturers: Atlas Bolt & 
Screw Co., Cleveland, J. Edward 
Weit; Roller Bearing Co. of 
America, Trenton, N. J., Lester R. 
Murphy; Zecol, Inc., Milwaukee, 
Wis., L. J. Sauerborn; H. Paulin & 
Co., Ltd., Toronto, Ont., H. Paulin. 


NICKELGRAM 
cee ne 


The yearly style changes that 
play such an important part in 
developing the public’s interest 
in the new cars, make it neces- 
sary to provide new dies every 
year for pressing out steel tops, 
body panels and other items. 
Because a large part of the cost 
of these dies, which in some 
cases weigh’ twenty-five tons 
each, is represented in consider- 
able machining, the material 
from which they are made must 
be selected with the greatest 
care to make sure that they are 
dense and homogeneous,,through- 
out. In recent years the most 
favored materials for automobile 
dies have been the alloyed éast 
iroris containing Nickel. One of 
the important producers’ of  al- 
loyed cast iron dies in the Motor. 
City is the Detroit Grey ‘Iron 
Foundry which makes a spec- 
ial alloy ‘called’ “Lectrocast,” 

containing ~2.50 - 2.75% 
THE Nickel. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW -YORK,'N. ¥.' 
— SS 












BUFFALO. — Lower financing| “VW 
charges on the purchase of used 
cars are in sight here following 
two weeks of effort by dealers 
and finance companies to elimi- 
nate excessive charges, according 
to Gordon E. Smith, manager of 
the Buffalo better business bureau. 

“The used car purchaser soon 
will be in a better position to ob- 
tain fair rates than he has been 
for many years if the present 
rate of improvement continues,” 
he declared. 

Decreases in financing charges 
have followed similar campaigns 
waged by dealers in New York, 
Chicago, Pittsburgh and Cleveland, 
Smith declared. 

“However, despite a decrease 
in the number of complaints 
against ‘packing’ and ‘balloon 
notes,’ we are now investigating 
a case given us where a used car 
purchaser paid at least $125 more 
in financing charges than is con- 
sidered fair and normal,” he 
pointed out. 

According to Smith’s records, a 
purchaser for 18 months paid the 
finance company a total of $208 
in financing and insurance 
charges on an unpaid balance of 
$445. “At the ehd of 18 months he 
was faced with a “balloon note” 
for $279. The cost of refinancing 
this balloon note raised above 
$300 the cost of financing and in- 
suring a $445 deal.” Smith as- 
ferted. 


WATA Asks D. C. 
To Require Dual 


Wipers on Cars 
















































WASHINGTON. — The —— 
ington Automotive Trade Assn. 
this week adopted a _ resolution 
asking the District of Columbia 
department of vehicles and traf- 
fic to issue no licenses to auto- 
mobiles built after Jan. 1, 1938, | 
which do not have two wind-| 
shield wipers as regular equip-| 
ment. another resolution con- | 
demns the practice of “packing” | 
finance charges in automobile 
sales. 

The WATA members discussed | 
the question of Sunday closing of | 
motor vehicle salesrooms. A. N. 
Benson, general counsel of NADA, | 
who with fellow executives of the 
national organization, was a 
guest at the meeting, stated that 
Sunday closing is in full effect in 
Detroit and predicted that within 
30 days it will be effective all over | 
Michigan. WATA voted to hold} 
a special meeting for discussion 
of the subject. 

The membership’ expressed 
gratification that the press of 
Washington has co-operated fully 
in cleaning up used car classified 
advertising. WATA recently asked 
the newspapers here to bar ad- 
vertising in which salesmen pose 
as private owners of used cars| 
they have to sell and also offer | 
credit memorandums on new Cars, | 
at a discount, which they do not} 
possess. The papers have done so, 
the members agreed. 






Milwaukee Assn. Re-elects 
L. A. Bailey as President 


MILWAUKEE, Wis.—Leslie A. 
Bailey, president of the Milwaukee 
Automotive Trades, Inc., has been 
re-elected for another term. Other 
officers renamed are Harry De 
Boer, vice-president; George 
Merkle, secretary and Frank J. 
Edwards, treasurer. 

Three new members were added 
to the board to give the retail 
trade a larger representation. 
These include Frank Kuhl, Monte 
Washauer and Andy Renner. 








Heads Department 


DETROIT.—L. Duke Golden, for- 
merly chief service school instructor 
for Pontiac, has assumed the posi- 
tion of manager of the technical 
department of the Associated Sales 
Co. of Detroit, specialists in sales 
and service promotion and training. 























Soe SIR 


Pontiac Foremen 
Attend Banquets 


|foremen and superintendents of 
| Pontiac Motors attended a lunch- 


“We took this same deal to a |eon Tuesday at the Bloomfield 
outstanding finance | Hills Country Club, as guests of 
firm. Officials told us that their| the company. Day foremen and 
firm would have financed the pur- 
chaser for 18 months at a total 
cost of $83 and the balloon note 
would have been for $154 instead 
of $279. Cost of refinancing the 
would have been Ahlers, newly 
about $40, making a total cost to 
consumer of not 


superintendents were dined in the 
evening. 

The meetings were the first 
since last fall. They were presided 
over by P. H. MacGregor, P 
manager, who introduced 
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Buffalo Dealers Seek 


Fi timmnance Cha rg e C U A PONTIAC.—More than 200 night 








of the Pontiac division, was prin- 
cipal speaker. He said that the 
number of foremen had been more 
than doubled in the last year and 
a half. As a result, many were 
made foremen who had not had 
any previous experience in han- 


dling men. A foreman’s job, Kling-| packard dealer, 


ler pointed out, is to treat his men 
fairly and understandingly. The 
successful foreman must have pa- 
tience and realize his importance 
in a huge manufacturing plant. 


coming out of a depression, Mr. 
| Klingler said that time is the real | 







Tarbill Renamed 
CADA President 


CINCINNATI. —J. W. Tarbill, 
who served as 
| president of the Cincinnati Auto- 
mobile Dealers’ Assn. for six 


| years, 1924-1931, was re-elected to 
| that office at the annual meeting 


Declaring that the country is | the assn. held May 3. 


always faced with problems when | 


Four new directors elected on 
the board were: Keith Kleespies 
(Oldsmobile), Homer Toms (Pon- 


named paateone cure and will correct any extremes. | tigc), 
plant manager. MacGregor pointed He stressed the importance of pa-| ~ gchiear (Studebaker). 


more than} out the importance of the individ-| tience and fair treatment of work- | 


whereas the purchaser ac-| ual foremen in the operation of | ers 
paid more than $300,” he| the plant. 


Automobile dealers who buy their 
lubricants from a manufacturer who 
maintains competitive “‘service sta- 
tions” have only themselves to blame 
for their predicament. If you handle 
the same lubricant as your competi- 
tors, it makes little difference to your 
owners whether they go to the corner 
merchant or come to you. To de- 
serve their business you must give 
them something far superior to what 


they can obtain elsewhere. 


The best way to deserve your owners’ 
service business is give them THE 
BEST LUBRICANT MADE. Then 
sell them on the fact that having their 
car “greased” anywhere, with any 
kind of lubricant ts nol necessarily 


lubricaling U properly. 


Dealers using Whitmore’s Pressure- 
Proof Lubricants (Super E.P.) know 


by foremen and espécially | Kleespies also was elected vice- 
asked them not to lose faith in| president, and 
H. J. Klingler, general manager: their work. treasurer. 


lo get more business — 
DESERVE more business / 


they are not building trade for chains 
of service stations. They know they are 
not handling a product that can be ob- 
tained almost anywhere and at almost 
any price. Rather, they are using the 
best lubricants made for Hypoid rear 
axles, transmissions, over-drives, 


etc., and profit accordingly. 


We say to dealers who expect to keep 
Hypoid rear axles in perfect running 
condition :—*‘ There is no lubricant yel 
discovered by science that will function 
as satisfactorily as Whilmore’s Pres- 
sure-Proof Lubricant (Super E. P.).” 
If you conscientiously attempt to 
render the best service to your cus- 
tomers, you will want to standardize 
on Whitmore’s. Write Dept. “A” to- 
day and get prices,—it places you 


under no obligation whatever. 





THE WHITMORE MANUFACTURING COMPANY 


Lubricating Engineers 


Factory and General Offices, Cleveland, Ohio, U. S. A. 


CHICAGO BRANCH 
2101 S. Michigan Ave. 








Bal S 31 li mil] lh 


_SUPER - P. | 





NEW YORK OFFICE 
415 Greenwich St. 





R. B. King (Chevrolet), C. 









Cc. F. Schiear, 
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Seattle Bureau Aids 
Used Car Situation 


SEATTLE. 
automotive sales in this area 
slumped during April, partly be- 
cause of inclement weather, the 
used car situation continues to 
present a brightening picture. 

Attributable mainly to the re- 


cently developed appraisal bureau, | 


locally referred to as the “market 
analysis,” used car stocks are in 
good shape, with no great over- 
supply, and with a satisfactory 
turnover. Some price reductions, 
however, are expected with the 
arrival of the spring buying 
season. 

Practically every new car dealer 
in King county is now using the} 
appraisal plan. The movement is| 
being extended throughout the 
state, in view of the local success. 
Aberdeen, Olympia, Wenatchee, 
Port Angeles, Yakima and Spo- 
kane are now operating under the 
market analysis plan, and liking 
it, according to reports. 

Efforts are being made to 
establish the plan in Tacoma and 
Everett, which would include all | 
the major centers in the state. 

L. E. Titus, working under di-| 
rection of Carl Heussy, associa- | 
tion manager, has been placed in| 
charge of the used car appraisal | 
set-up. He is a widely experienced 
dealer and a former president of | 
the state association. William| 
Beers is acting as assistant to| 
Titus. 

The staffmen are ready to go| 
to any portion of the state where | 
the dealers may want to set up| 
tne appraisal plan, and assist. 
Heussy stated: “We suggest that 
local dealer meetings be called 
throughout the state for the pur- 
pose of discussing the advisability 
of installing an appraisal bureau, 
and if your local group is in| 
favor of such a step, do not 
hesitate to call on your state as- 
sociation.” 

Another important local de- 
velopment is organization of all 
dealers in King county outside of | 
Seattle city limits, into an or-}| 
ganization to be incorporated as 
“King County Automobile Dealers | 
Assn.,” similar to Seattle Auto- 
mobile Dealers Assn. Labor and} 
used car problems will be im- 
portant planks in the platform 
of the group. E. B. Fish, in 


Wholesale 


Supplies 


Car | 
Sales | 
Rise 14% in Mar. | 


WASHINGTON.—The sales of | 
automotive supplies to wholesal-| 


ers during March were 146 per 
cent above those of February and 
18.7 per cent above March, 1936, | 
according to reports made to the 
commerce department this week 
by 65 firms throughout the United 
States. 

Figures collected in collabora- 
tion with the National Assn. of | 
Credit Men showed these percent- 
ages of collections to accounts 
receivable at the beginning of 
month: March, 1937, 59.3; Feb- 
ruary, 1937, 57.1; March, 1936, 59.7. 
For 20 assorted businesses tabu- 
lated the average percentages 
were 77.6, 70.7 and 70.1. 

The increase in wholesaling of 
automotive supplies in March this 
year over a year previous was al- 
most identical with the rise of 
meat products and groceries from 
March, 1936. 


2 Studebaker Engineers 


To Address SAE Meeting 

DETROIT.—William S. James, 
chief engineer of Studebaker, and 
Stanwood W. Sparrow, research 
engineer at Studebaker, will talk 
on .“Scraps from an Economy 
Scrap Book” at a closed dinner 
meeting of the Society of Auto-| 
motive Engineers, Tuesday eve- 
ning, May 25, in Hotel Statler 
here. 

Reception and dinner will start 
at 6:30 p.m., with the meeting, 
closed to SAE members, scheduled 
to open at 8 p.m. 


Although general | 


charge of labor relations for the 
Seattle group, and L. E. Titus, in 
charge of used car appraisal, both 
under direction of Heussy, will 
serve in similar capacities for the 
King county group. 


Farm Leaders Accuse N.J. 


Of ‘Two-faced’ Road View 


TRENTON, N. J. The New Jer- 
sey legislature has adopted a “two- 
faced attitude” toward motorists 
by approving compulsory motor 
vehicle inspection at a cost to the 
motorists of $1,000,000 per 
and at the same time withhold- 
ing funds for improving road con- 


| ditions, it was charged by officials | 


|of the state’s two principal farm 


year | 


37 


organizations in a joint statement 
May 1. 

The statement, signed by H. E. 
Taylor, spokesman for the state 
farm bureau, and David H. Agans, 
for the state grange, declared the 
recent passage over the Governor's 
veto of a $7,917,660 highway fund 
diversion bill represented “a sac- 
rifice of lives for political expedi- 
ency.” The agricultural leaders 
also pointed out the diversion is 
expected to result in penalties on 
federal road aid of $2,264,000. 


Chicago Convention Date 
Set by Rebuilders Assn. 


CHICAGO.—The fifteenth an- 
nual meeting of the Automotive 
Engine Rebuilders Assn. will be 
held here at the Hotel Sherman, 
June 21, 22, 23 and 24, the pro- 
gram committee of the associa- 
tion has announced. 

The . convention will hear in- 
dustrial leaders discuss operating 
problems. 





Fuel Tax Average Jumps 


From $8 to $35 Since ’24 

NEW YORK.—Since 1924 the 
national average annual gasoline 
tax bill paid on a motor vehicle 
has increased to $35.90 from $8.22, 
according to an analysis of the 
growth of automotive taxation in 
the United States made by the 
American Petroleum Industries 
Committee. 


In 1924 a national average tax 


ane ee 
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March Index Rises 
2 Points, MEMA Says 


of only 2.06 cents per gallon was 
levied on gasoline. Today state 
and federal taxes average above 
5 cents per gallon. At the same 
time the use of automobiles has 
expanded rapidly. In 1924 the av- 
erage annual consumption of mo- 
tor vehicles was 401 gallons. Last 
year an average of 671 gallons per 
vehicle was used, a gain of 70 
per cent. In other words, vehicles 
now travel farther and pay more 
taxes at higher rates. 


Eaton Plans to Expand 


Detroit Plant Facilities 
DETROIT.—Eaton Manufactur- 
ing Co. has contracted for erec- 
tion of a two-story research and 
engineering laboratory adjacent 
to its plant here. Research em- 
phasis will be on valves, valve 
tappets and valve seat inserts 
manufactured by the Wilcox-Rich 
division. 
The new building, expected to 
be completed by August. 


NEW YORK.—According to| 
manufacturers reporting their | 
monthly business figures to the | 
Motor and Equipment Manufac-| 
turers Assn., shipments in every 
| branch of the industry with the 


} 
| 
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exception of accessories showed 
a definite gain in March, bring- 
ing the grand index of all ship- 
ments up five points. Again with 
the exception of accessories, all 
indices are well above those for 
March, 1936. 


The March grand index rose 


Every Pocket-Book 
and Change Purse that Milady Owns... 
Open to NBC 


aot 
Summer is the spicy season of gay romance 
and high adventure. Milady spends eagerly! 
Spends for glamorous accessories. . . for trips 
... for Cinderella’s glass slippers . . . spends 
even for food. And the Colonel’s Lady and 
Judy O’Grady are sisters-under-the-skin when 
it comes to buying... artichokes or apples. .. 
lipstick or liniment. . . caviar or cabbage. 

And as the mercury flirts with the century 
mark, does she stop listening? A thousand 
times No! NBC advertisers have discovered 
this fact. Last Summer they invested 72 per 
cent more than the previous Summer in NBC 
week-day daytime programs alone! They are 
learning that there is no ‘‘off season”” when 
NBC programs invite to buy. May we tell 
you how... . and why? 


RCA presents the ‘‘ Magic Key of RCA’* every Sunday 
2t03 P. M., E. D. S. T., on the NBC Blue Network 


National Broadcasting Company 


A Radio Corporation of America Service 


Advertisers All Summer Long 


to 157 per cent of the January, 
1925, base, which compares with 
152 per cent for February and 149 
per cent in March, 1936. Ship- 
ments to vehicle manufacturers 
for original equipment in March 
showed an increase of _ eight 
points, rising to 174 per cent from 
166 per cent in February. This 
compares with 160 per cent for 
March last year. 


Service parts shipments to 
wholesalers in March advanced to 
134 per cent of the base. The 
index for February was 131 per 
cent and that for March, 1936, 
was 109 per cent. 
| Accessories shipments to whole- 
| salers in March stood at 96 per 
| cent of the base as compared with 
| 124 per cent in February and 120 
per cent in March, 1936. 
| Service equipment shipments to 
| wholesalers made a very satis- 
| factory gain to 139 per cent of 
{the base from the 106 per cent 
j indicated for February and the 
| 7 per cent registered for March 
last year. 


Awaits Approval 
Of Neb. Governor 


LINCOLN, Neb. What oppo- 
nents of the bill characterized as 
, a “little NRA for car dealers” was 
| authorized in a bill just passed by 
| the Nebraska legislature and sent 
| to the governor for signature. The 

measure gives the state engineer, 

| who is head of the highway de- 
; partment, power to issue licensing 
| permits to new car dealers, used 
|car dealers and salesmen. No 
| dealer can do business without a 
permit. 

An advisory board is created, 
| three of whom are to be ap- 
|} pointed by the state engineer 
| from the automobile industry, and 
| two to be appointed by the gov- 
;ernor. At the request of 40 per 
;}cent of the dealers in any one 
|community, the state engineer 
|} may authorize a survey to find 
;}out what are customary prices 
and allowances. 


“Little NRA’ Bill 


Licenses of dealers and sales- 
} men may be cancelled for viola- 
| tions, some of which are as fol- 
| lows: Intentional publishing of 
| advertising which is misleading; 
| violation of law, including the 
fair trades act; wilfully and habi- 
tually making excessive trade-in 
allowances on used cars; wilfully 
defrauding any retail buyer; wil- 
| fully discriminating in prices be- 
| tween customers; and knowingly 
| selling stolen cars. 
| License fees for new car dealers 
|are $10 per year; for used car 
| dealers, $5; and for salesmen, $2. 
| The new program will go into 
| effect Jan. 1, 1938. 


| Ostendorf Heads Buffalo 


| Automotive Trades Assn. 
} 


BUFFALO.—George C. Osten- 
idorf, general manager of the 
; Ostendorf Motor Car Corp. (Pack- 
ard and Reo distributor), was 
elected president of the Buffalo 
Automotive Trade Assn., Inc., at 
its annual meeting in Hotel Stat- 
ler Monday night. 


He succeeds Mason B. Hatch, 
who resigned in mid-term when he 
left the automobile business after 
a long period as Nash distributor. 
The unexpired term was finished 
out by William L. Yule, branch 
manager of the Ford Motor Co. 
Other officers elected Monday are 
Frank J. Keepfer, vice-president; 
Ralph Young, secretary; and 
Percy J. Hunt, treasurer. 





AUTOMOTIVE DAILY NEWS, SATURDAY, MAY 8, 1937 


False Registrations Hit by Pa. Automotive Assn. . 


Sales ‘Spiking’ Near End 
Of Month is Under Fire 


HARRISBURG, Pa. (UTPS).— AY 
drive to end false registration of | 
motor vehicles that is designed to | 
swell imaginary monthly sales} 
records, has been instituted by | 
the Pennsylvania Automotive 
Assn. in conjunction with the 
bureau of motor vehicles. 

In a letter sent to all zone and 
factory branch managers, Claude 
S. Klugh, manager of the asso- 
ciation, condemned the practice 
of “spiking” sales on the last few | 
days of the month with fictitious 
registrations in order to get credit 
for sales not actually made. 

“Dealers have complained that 
pressure is brought to bear upon 
them to get more sales,” Klugh 
said, “with the result that at the 
present time some of the more 
outspoken ones are advocating 
measures which would prohibit | 
the publishing of sales statistics | 
in Penna. The absence of such in-| 
formation in a state as impor-| 
tant as Penna. would, no. doubt, | 
be a serious handicap both to you | 
and your factory, and would make | 
this state the only one in the} 
United States in which this data | 
is not available. 

“Most of the complaints have 
been to the effect that factory) 
representatives push the ar 


Midwest Safety | 
Council Set For 
Chicago Opening, 


i 

CHICAGO. — Sponsored jointly | 
by the Greater Chicago Safety) 
Council, the Illinois Industrial 
Commission, the Keep Chicago 
Safe Committee, and co-operating | 
agencies, the 15th annual Mid-| 
west Safety Council will be held 
here next Wednesday and Thurs- | 
day at the Hotel Sherman. 

ahe second-day sessions are to 
be given over to public safety 
with particular reference to leg- 
islation and enforcement, and to 
commercial vehicles and their 
regulation in preventing accidents. 

Among the speakers will be Dr. 
R. N. Harger, of Indiana Uni- 
versity, on “Testing Accidents 
Participants for Intoxication;” | 
Charles G. Morgan jr., of the 
American Trucking Assn., Inc., on 
“What the Interstate Commerce 
Commission Safety Regulations 
Will Mean to Commercial Vehicle 
Operators,” and Ear! D. Porter, of 
the Hayes Freight Lines, on 
“Handling the Accident Prone 
Driver.” 

Gov. Harold G. Hoffman, of 
New Jersey, will speak at the 
banquet Thursday evening, his 
subject being “Horse Power and 
Horse Sense.” 

A show will be held in connec- 
tion with the meetings, the exhi- 
bits being restricted to safety 
equipment and devices, with 43 
firms having displays. 


ERA Ron 


so hard and so unreasonably for 
‘percentage of price class’ sales, 
particularly near the end of the 
month, that he is_ practically 
forced, in self defense, to follow 
measures which are not sound 
and which in the long run will 
surely prove detrimental to him,” 
Klugh continued. “For example, 
some dealers are suspected of | 
having given fictitious names and 
addresses on applications in order | 
to have cars titled and thereby | 
get credit for sales which they} 
did not actually make. 


“Some dealers have given in-| 





| correct addresses upon applica- | 


tions covering bona-fide sales in| 
order to obtain credit for sales | 
made to owners who reside out- | 


| side of their territory. Some are | 
| suspected of registering cars in | 


the names of their salesmen or 

members of their families al- 

though no actual sales are made. 

Some claim that factory repre- 

sentatives rush them into un- 

satisfactory and _ unprofitable 

_— = — s —s NEW SALON OPENS in New York. Shown is an interior view of the new Park Avenue Motor Car 
ransactions in order to get &/ salon opened under sponsorship of De Soto New York Co. and Chrysler New York Co. at 57th and Park 


larger volume of new cars to be 
registered during the last few Ave. Plymouth, De Soto and Chrysler models are on display. 


days of the month. Others claim seted £ t 

that the factory branches force; mulcted from car-owners in a 15- P k A M S l 
them to hold their applications| month period. ar venue otor avon 
covering new cars until the last} Gray found a “repossession fee” 

few days of the month in order|of $15 is charged in many such I O b Ch 1 

to keep competitive dealers in the| cases, plus other fees, such as $ pene r $ er 
dark as to their actual number| $1.50 a day for parking of the car a 


‘of sales.” |and for investigation and other}; NEW YORK.--A new Park, play of Plymouth, De Soto and 


“services.” A test case will be|avenue automobile salon for the| Chrysler cars. The Chrysler Inter- 
tried in police court soon to de-| display of Plymouth, De Soto and national Automobile salon in the 
termine whether a person who!Chrysler motor cars has been|Chrysler building is among the 
repossesses a car by force may opened here on the ground floor|™most modern car showrooms in 


the purchaser when he gets into| be legally classed as a private | of the Ritz Tower. the world, and visited by more 
| detective. than a quarter of a million people 


difficulties with the bureau of mo- | Jew | .: ; : 
tor vehicles. The dealer involved| Gray said that some reposses- | , Sponsored he dome se en eee eee ee 
has practically no chance of ever | %ion charges are, of course, legal, York C i ; divest oom paoeomene 
making another sale to the owner | 2nd that his office has no trouble | *OT* \0» the ee ae Se ee ~ l 7 Sh 

who has been so embarrased. The | With responsible dealers. | factory branch and will be main-) O€LESMeEN are 


vehicle code makes the following | tained as a permanent showroom. 
provisions: a fine of $5 or three | | The salon will be under the direc- Profit, Loss In 


days in jail to fail to notify of a| |tion of George D. Lynn, who has 


change of address within 48) ‘Grime Doesn't | been named president of the De Successful Plan 


hours; a fine of $10 and costs or | 5 | Soto New York Co. 

five days in jail if the application | Pay Adds Cash “Custom construction in the low | ae 

is not immediately mailed to the} ¢ ; land medium price brackets now CHICAGO.—The best way to 
bureau of motor vehicles, and the | S adtene ait Ghee peeminess end Ge | compensate salesmen for new and 
secretary of revenue has the right CHEYENNE, Wyo.—W. E. Din- | workmanship that a few years| used cars sold is to pay them in 
to revoke a license for one year|neen, Inc. (Plymouth and De} Pp . | proportion to the profit derived 
, ae ; : ago was available only in the most | 

when an owner is convicted of| Soto) has turned adverse weather emnensive cane. Thien the Gnmnnee| from each sale by the dealer. 
using a false or fictitious name| conditions into profits for the|©*P | Primarily, the burden of proof 


or giving a false address, etc. company’s __ service department, | ore eed “An omeaemiae a, should be — upon = sales- 
. : man in taking in used cars at 


through a “Grime Doesn’t Pay” . : 
oa campaign, By advertising an/| — eae the right prices. 
. whe , leap | ‘After Storm” special, the com-|! F ae ‘ a Stated still another wa the 
D. C. Dec lares W al pany kept its service personnel | !” the low and medium price field actin ut ate 4 . 
means that they must have a ‘ re en 


‘ working overtime for a three-day ; wales titled to fair compensation, and 
QO n Car Racket period, washing, lubricating and rns aga in the modern the relationship between them 


servicing the air cleaner and ; £ , : - 
~— lr for $1.50. Cars were| The new Ritz Tower salon has — op ee oe ee 
WASHINGTON.—War upon a picked up and delivered at no| been specially decorated. Walls| qi, is the plan successfully 
“brutal racket” by which thou-| extra charge. and ceiling are done in a light followed by a leading midwestern 
sands of Washington automobile This special service offer not| blue and illumination is indirect. motor car dealer, whose name is 
owners are being forced to pay| only kept the service floor per- It is the second salon of its kind not given but whose ‘enathed of 
multiple, fictitious charges by il-| sonnel busy, but served as a lead-|in New York for the special dis- handling transactions is outlined 
legitimate use of conditional sales | er to bring customers in for other in an _ interesting booklet just 
contracts has been declared by repair and servicing work espe- | F ; 7 issued by the National Used Car 
reel aes at ee — in = oo wre Sunday Closing V oted Market Report, Inc., publishers of 
ot > é s > SSsess > , accorc . ad Trew + . ° 
of cars is needed, says Chester H. | tion s a suankes’ ut uae vonne PITTSFIELD, Mass—Closing of = ve em — oe oe 
Gray, of that office, who estimates | customers to the service depart- = epmerotte and eet cer ee on | eee nied 
3 s p Sundays has been voted by the Pitts- In describing the plan, it is ex- 


Klugh said that one of the most | 
serious aspects of the dealer show- | 
ing incorrect information upon 
applications is the effect upon) 








more than $100,000 has been | ment list also is anticipated. field Automobile Dealers’ Assn. | plained that after 10 years in op- 


eration the dealer has found it 
| to be the “proved method for 
| paying retail automobile _ sales- 
| men.” 


It is further stated that the 
dealer in question “has always 
considered this method a business 
secret, but has permitted its re- 
lease so that all dealers may 
profit,” since it “offers opportuni- 
ties for dealers new in the busi- 


ness, and may offer suggestions 
for those who are thoroughly ex- 
perienced.” 


The dealer takes the stand that 


both he and salesmen should be 
penalized in* case of an over-al- 
lowance, depending upon which is 


to blame. His theory is that the 
salesman should work “for the 
house” and still be fair to the 
customer. Examples are given on 
the amount of compensation in 
stated cases on clean deals, 


OF BORG-WARNER CORPORATION trades on new cars, and trades 


on old cars. 





Neighborhood Station 


| Increases Conn. Sales 


By CHARLES B. BARR 


FAIRFIELD, Conn.—Operating 
since last October in a specially- 
designed neighborhood sales and 
service plant, the Fairfield Motor 
Car Co., Ford dealership here, has 
shown consistent gains both in 
car sales and service volume, ac- 
cording to J. Parker Taylor, presi- 
dent and treasurer. 

Located on U. S. highway No. 1, 
the Boston Post Road, a short 
distance east of the center of the 
town, the model station has a 
showroom accommodating two 
cars, three service bays, four gas 
pumps outside, ample parking and 
turn-around space and a _ used 
car lot with large canopy. 

Each department is identified 
by an outdoor sign, such as “Lub- 
ritorium,” “Repairs,” ‘Accessor- 
ies,” etc. There is also a large 
“all-makes” sign to attract non- 
Ford owners. An open display of 
Ford parts has proven an effec- 
tive selling feature, according to 
Taylor. 

The number of demonstrations 
has increased steadily, with sales 
keeping pace, and there has been 
a marked gain in gasoline gallon- 
age. Repair volume has increased 
to such an extent that it became 


NRLB Informed 
By Goodyear Of 
New Labor Policy 


WASHINGTON.—The Goodyear 
‘Tire & Rubber Co., this week, for- 
mally notified the National Labor 
Relations Board that it is com- 
pletely disassociating itself from 
the “industrial representation 
plan” and “industrial assemblies” 
of its Akron plant employes. 

The organizations had been at- 
tacked as company unions for- 
bidden by the validated Wagner 
act. The company also said it was 
ending its relations with the 
Stahl-mate club of its Akron plant. 

Howard F. Burns of Cleveland, 
presented the notification to the 
board which last July issued a 
complaint against the company 
charging discrimination against 
union employes, complicity in la- 
bor disturbances at Gadsden, Ala., 
and domination of the industrial 
representation plan. The company 
also states specifically it will not 
discourage membership of its em- 
ployes in the United Rubber 
Workers, CIO affiliate. 


Graham *Charger 


Ratio Increases 


DETROIT.—More supercharged 
Grahams have been shipped dur- 
ing the first six months of the 
1937 model year than were shipped 
during the entire model year of 
1936, according to F. R. Valpey, 
general sales manager of Graham- 
Paige Motors Corp. 

“In the 1935 model year we 
shipped a total of 18,403 units of 
which 1,202 or 6.54 per cerit were 
supercharged models. The follow- 
ing model year, in 1936, we 
shipped a total of 19,211 units of 
which 5,500 or 28.63 per cent were 
supercharged Grahams,” said Val- 
pey. 

“During the first six months. of 
the present 1937 model year we 
have shipped a total of 12,655 au- 
tomobiles, of which 5,558 or 43.92 
per cent were supercharged.” 





Maternity Fund Created 


In Flint by Knudsen 


FLINT.—A $250,000 foundation 
here for maternal “and infant 
care, has been created by William 
S. Knudsen, new president of Gen- 
eral Motors Corp., it was an- 
nounced this week. 

Through the Clara Elizabeth 
Foundation, named in honor of 
Knudsen’s ‘wife, the fund will be 
spent in an-'-effort to reduce 
Flint’s high infant and maternal 
death rates. 








necessary recently to add another 
man, Taylor said. 

The dealership is beginning to 
sell tires in satisfactory volume, 
and batteries and general acces- 
sories are being moved. A car 
washing stand is located behind 
the station. 

The long, white building is vis- 
ible in both directions on the Post 
Road for a considerable distance, 
this factor helping to build tran- 
sient business. The wide area of 
gravel-surfaced ground surround- 
ing the station is also an inviting 
feature. 


Lorenz Elected 
LANSING.— Rolland K. Lorenz, 
secretary and treasurer of the Lorenz 
Bros., Inc., Lansing Buick dealers, 
has been elected president of the 
Lansing Automobile Dealers’ Assn. 


HASE 


i THE FAIRFIEL DEM 


Ritteciew 


OPERATING 


REPAIRS 


SINCE LAST October in this specially designed 


neighborhood sales and service plant, the Fairfield Motor Car Co., 


Fairfield, Conn. 
cessory | and service volume. 


Financial Responsibility 
Law in Effect in Mont. 
HELENA, Mont.—Montana has 
joined the list of states requiring 
owners and operators of automo- 
biles to provide some guarantee 
of civil and financial responsibility 
for the manner in which they op- 
erate their cars on the highway. 
The new Montana law is not all 


(Ford) has shown consistent gains in car sales, ac- 


inal or civil judgment. In such 
cases the license shall be sus- 
pended and not renewed until the 
operator has “given proof of his 
ability to respond in damages for 
any liability hereafter incurred re- 
sulting from ownership, mainte- 
nance, use or operation thereafter 
of a motor vehicle for personal 
injury to or death of any one per- 
son in the amount of at least $500 


Drawing Space 


For N. Y. Show 


(Continued from Page 1) 


plications must be filed not later 
than noon, Thursday, May 27, 
with Alfred Reeves, show man- 
ager, 366 Madison Ave., N. Y. 


Complying with the demands of 
trailer manufacturers who scored 
high with their products at the 
last national show, almost a full 
division of the industry in a set- 
ting comparable to that of a 
trailer camp. 

To facilitate handling these 
vehicles the opening in the side 
wall of the palace has been in- 
creased 50 per cent with the same 
rigging arrangements as _ last 
year. 

Exhibitors in the trailer, shop 
equipment and accessory section 
are required to have their appli- 


inclusive because it applies only|... 
to drivers who have been involved 
in an accident resulting in a crim- 





or at least $1,000 for personal | 
injury or death of two or more 
persons in any one accident. 


cations filed by May 27 in order 
to share the preferred space that 
is included in the first allotment. 





->*A VELMO VIRTUE 


And it’s a big advantage for you when 


OHAIR VELVET upholstery stays clean 

longer—thanks to its dirt-resisting, 
dust-shedding qualities. And VELMO Mo- 
hair Velvet cleans with unequalled ease. 
“Stubborn” stains are so quickly removed 
that this suede velvet fabric always looks 
fresh and new. 


That’s a big point to use on prospects. 


MOHAIR 


you take in cars upholstered with Mohair 
Velvet. They sell more easily after you've 
spent a minimum of time, effort and 
money to condition the upholstery! 

Be sure to talk up all of Mohair Vel- 
vet’s virtues when it’s in a car. VELMO 
Mohair Velvet has speeded many a sale! 


VELVET 


L.C. CHASE & CO., Inc., 295 Fifth Avenue, at 31st Street, New ¥ ork City 
Selling Division of Goodall- Sanford Industries 
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‘Safety Through Service’ 
Drive in Charge of Moss 


DETROIT.—Details of the new} 
Chrysler Corp. service policy were 
outlined to a group of newspaper | 
and trade paper representatives | 
at a dinner at the D.A.C. here} 
Wednesday night. Tom Moss, who | 
heads the new service and service | 
sales promotional activities of the} 
corporation, and Harry Moock, 
vice-president and general sales 
manager of the Plymouth division, 
were the hosts. 

Under the new set-up all serv-| 
ice and parts sales activities of | 
each of the units of the corpora- 
tion are centralized under Moss 
for the further development of | 
the recently announced Chrysler 
service policy of “Safety through 
Service.” While the direction of | 
all service activities will clear 
through Moss’ office, the Chrysler- | 
Plymouth, Dodge-Plymouth and 
De Soto-Plymouth combination 
units will still function in the 
field through regional and district | 
offices, all reports covering the 
general service field will be re- 
viewed and handled through a) 
central point. 

None of the passenger car| 
service promotional work will in- 
terfere with that of the truck de- 
partments of any of the units| 
which will have a separate or- 
ganization. The central service) 
office will have a separate adver- | 
tising department, the account 
being handled by the Sun Adver- 
tising Agency of Toledo. 

A service film showing the im- 
portance of selling car owners on 
safety suggestions is featured at 
present. The film does not stress 
the accident situation through-| 


| tion of the product; 


out the country but points out 
various methods by which the car 
owner can be approached to sell 
preventative service from a safety 
standpoint as well as better car 
performance. 

Up to date over 300 meetings 
have been held in the field dur- 
ing which the dealers and their 


| shop men have had pointed out 


to them the various high-lights 
of the “Safety through Service” 
campaign and the means of get- 
ting additional business through 
the contacts with the owners. 
At the press showing the same 
merchandizing methods used at 
the dealers’ meetings were ex- 
hibited including the general 


| Chrysler lubrication backgrounds 


increasing lubrication busi- 
the motor tune-up  back- 


for 
ness, 


ground for dressing up that de-| 


partment, the various high speed 
tools which the dealer should 
have to save time and effort for 
both the shop men and the car 
owners, the _ special individual 


| teols for the mechanics and other 


equipment needed to actually give 
the type of service the dealers 
will advertise throughout’ the 
campaign. 

Moock, as chairman of the 
meeting, pointed out that the 
new service set-up is cooperative 
with the dealer for the joint re- 
sponsibility to protect the reputa- 
to develop 
better outlets for the sales of 
cars, trucks, parts and accessories 
and to make for the dealer a 
profitable parts and service de- 
partment. 


* 


/y ‘FIRST-CLASS’ 


non-SToP 


New York-Chicago 
Boston-New York 
Washington-Chicago 
* 
also New York-Chicago 
via Buffalo and Detroit 


New Spring Schedules in 21-passenger Flagship Club Planes, 


Douglas built; the largest, 


most luxurious, longest-range 


planes. Delicious hot meals served aloft, without charge. 

Coast-to-Coast OVERNIGHT in new 14-berth Flagship Sky- 
sleepers, over the favorable, all-year Southern Transconti- 
nental Route. Two Flagship Schedules daily, New York- 
Los Angeles; The MERCURY, 3 stops. only; The SOUTHERNER, 
4 stops only. No changing planes. 

For reservations or information 
call American Airlines or your Travel Agent 


. sisters’ 


SPS es OPN = 
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OLD-TIMER GREETS NEW-COMER. Thomas J. Doyle, left, first 


Dodge dealer appointed in Detroit 


in 1914, wishes good luck to Dan Courtney, right, who was appointed 
a Dodge dealer a week ago. Twenty years ago Courtney started as one 


of Doyle’s salesmen. Center is J. 
Detroit region. 


Regional Dealer Meetings 


Are Launched by Dodge 


DETROIT.—-Dodge dealers are} 


being brought together in 155) 
regional meetings, in as many dif- | 
ferent cities. The gatherings call | 
for the attendance of Dodge re-| 
tail merchants as well as the| 
dealers’ sales and service staffs. | 

At these meetings, factory and | 
regional executives are reviewing | 
the company’s production ac-| 
tivities and outlining plans by 
which the dealers and their local | 
personnels will be guided in the | 
summer sales season. 

Unification of sales procedure, | 
further advancement of customer | 
service and expansion of the} 
Dodge Blue Seal Triple-Check 
system for the sale of used mo- 
tor vehicles are among the pur- 
poses of the 155 business conven- 
ticns. 

In the first of the meetings, that 
of the Detroit region, Regional 
Manager J. W. Hutchins drew a 
picture of the vital role played 
by automobile dealers in the 
economic setup of the country, 
and quoted the impressive sums 
spent by American motorists on 
the purchase, operation and 
maintenance of their passenger 
cars and trucks—$2,630,000,000 for 
new cars; $585,000,000 for new 
trucks; $1,650,000,000 for used ve- 
hicles; $3,404,000,000 for gasoline; 
$1,407,000,000 for accessories and 
replacements; $1,670,000,000 for 
service labor. The total of the 





1936 motor car expenditures, 
amounting to $11,670,000,000 is 


Scannell, Buick 
Official, Is Dead 


FLINT.—Funeral services were 
held here Thursday for Charles 
T. Scannell, general manufactur- 
ing manager of Buick, who died 
Monday in a Chicago hospital. 

Mr. Scannell, who joined the 
company in 1906, was 54 years old. 
He was born in Tralle, Ireland, in 
1883 and came to America at age 
of 18. He joined the Weston-Mott 
Co., at Utica, N. Y., when that 
company was making axles for 
Buick. After becoming  super- 
intendent of the axle plant in 
1918, he in turn was placed in 
charge of manufacturing Buick 
engines and later added the 
crankshaft division to his duties. 
In’ 1934 “he was named general 
manufacturing manager in charge 
of all plants. 

Surviving are the widow, and 
two daughters, Eileen and Mary 
‘Alice. Faas brothers | and . three 

‘survive: bibht 


when the company was organized 


W. Hutchins, manager of Dodge 


more than likely to be exceeded | 





in 1937, Hutchins predicted. 

Of more prophetic interest to) 
the meeting were business fore-| 
casts emanating from various re- 
search authorities and relayed to| 
the dealers as indicating a po- 
tential demand, in the United 
States alone, for 4,000,000 motor 
vehicles for each of the coming 
four years—or 16,000,000 cars and 
trucks to be sold by dealers in the 
four-year period. 

The discussions were enlivened 
by motion pictures of specific 
trade interest to the men through | 
whose localized efforts hundreds 
of thousands of Dodge passenger 
cars and trucks are passed, each | 
year, to additional users. 

Meetings of dealer groups in- 
cluded in the Detroit region were 
also held in Toledo and Battle 
Creek, with additional ones being 
scheduled for the coming week, 
in Cleveland, Akron, Saginaw, 
Grand Rapids, South Bend and 
Fort Wayne. 
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PEERED 


HALT 


the club car spreading 


he’s so enthused about the truly finer things...” 

We're proud of our friends like Jim. On the 
extra fare trains you'll find them—the execu- 
tive type who want more than average living 
yet know the real value of a dollar. They get 
it at The Stevens—and so they talk about it. 

They tell about new services that smooth 
their busy days . . food for virile appetites .. 


restful nights that keep 


The Stevens Chicago's 


=) 


SAA 


hal a TALK 
ON “THE CENTURY” 


“Oh yes, Jim had a grand time, too. He's in 


veniences increasing ease and comfort.. a 
genuine interest that makes them feel at home. 

The praise of busy men who know how to 
work and how to live has done much to make 


Extension of Service Plan Outlined by Chrysler 


Robertson Elected 
Head of Goodrich 


To Succeed Tew 


(Continued from Page 1) 


years, Tew told the stockholders. 
The tire plant at Oakes, Pa., 
which will have a capacity of 
5,000 tires, is now producing or- 
iginal equipment tires for Ford, 
Chevrolet and Plymouth auto- 
mobiles, he said. 

Robertson, who also becomes a 
member of the executive com- 
mittee, joined the Goodrich or- 
ganization in 1919 after having 
been general superintendent of 
the central system of the Penn- 
sylvania Railroad Co. After serv- 
ing until 1927 as director of engi- 
neering, he was elected vice- 
president and general manager 
of the Pacific Goodrich Rubber 
Co., with headquarters in Los 
Angeles. 


In 1931 he was named vice- 
president and general manager of 
the tire division of the Goodrich 
company at Akron, and in Febru- 
ary of this year became execu- 
tive vice-president and a director 
of the company. 


While connected with the engi- 


| neering department of the com- 


pany Robertson was in charge of 
the development and building of 
new plants. In 1927 he selected 
the site, built the plant and or- 
ganized the Pacific Goodrich Co., 
which in 1930 was made a branch 
of the Akron plant. 

David M. Goodrich, chairman 
of the board, in announcing the 
election of Robertson, paid trib- 
ute to the retiring president, Tew, 
for his 31 years of service to the 
company. 


Mullins Corp. is Headed 
By Roemer and Whitlock 


SALEM, O.—Mullins Manufac- 
turing Corp. here is now headed 
by Henry A. Roemer, as chair- 


|}man of the board of directors, 


and George E. Whitlock, as presi- 


dent. 


Roemer added this chairman- 
ship to those he now holds in 
Sharon Steel Corp., and Pitts- 
burgh Steel Corp., at the recent 
reorganization meeting of the 
Mullins board here. Whitlock 
formerly was with the City Auto 
Stamping Co. of Toledo. 


MALU 


HI 


| 


the Stevens Gospel— 


them fit . . added con- 


HANUMAN 


Outstanding Hotel. 
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th Dimension 


The News of Automotive Advertising 


By Pete Wembhoff 


Willys Program 

Personal appearances of Kay 
Kyser’s band, in key cities of the 
east, central and south central 
west, is one of the features of 
Willys-Overland’s new Sunday 
evening “Surprise Party” pro- 
gram over the Mutual chain. One 
night stands will be played at 
leading ball rooms, with a series 
of public receptions for late after- 
noon of the days on which or- 
chestra is in the various cities. 
Receptions will be held in show-| 
rooms of local Willys dealers. 

Selection of the Kyser band was 
made by dealers during a series| 
of dealer group meetings, under | 
auspices of Willys distributors, as) 
part of Willys Spring Parade. 
Soloists on shows include Virginia 
Sims, Harry Babbitt, Merwyn 
Bogue and Sully Mason. 


Babcock Resigns 

Frank R. Babcock resigns ad- 
vertising manager post at Nash 
Motors to become ad chief of 
United States Gypsum Co. 
sumes new job June 1. 

Joining Nash as ad manager in 
1929, Babcock prior to that had 
been affiliated with Green, Fulton, 
Cunningham Co., where he served 
as account executive on the Nash 
account. 


VERBAL DOUBLE SPREAD in 
color with gestures. Fred Pabst, 
San Francisco manager for Don 
Lee-Cadillac Co., right, turns it 
on to sell Yosemite Valley to 
Jim Adams, of MacManus, John 
and Adams, during recent Pacific 
coast tour. Looks like a sale. 


Boosting 

Pacific Empire Automotive 
Booster is the title of a new book- 
let issued by four Booster Clubs 
in 11 western states. Publication 
is designed to combine efforts of 
the clubs in promoting the auto- 
motive industry in San Francisco, 
Los Angeles, Seattle, Denver and 
surrounding territories. Ken 
Morse is editor-in-chief. 


As- | 





Film Rise 


Commercial film industry is 
near the $50,000,000 annual volume 
bracket, according to E. Hamil- 
ton Campbell, of Jam Picture 
Service, Detroit, speaking before 
the advertising and marketing 
forum of the New York Adver- 
tising club. In this total is placed 
motion picture films and _ slide- 
films, value of additional prints 
and records, sale of projection 
equipment and cost of film show- 
ings or distribttion. 

On one Side, he declared, ad- 
vertising agencies are coming 
more to recognize importance of 
films in marketing programs, and 
on the other -side, film~ producers 
are coming to realize the right 
of an advertising agent to collect 
a standard commission when he 
influences sale of film program or 
contributes to development’. of 
film idea or plan. 


Sprig Has Cub 


‘ Dealer 
paper hatidkérehief Whi 


advertising copy, is one novel 
feature of Standard Oil of In- 
diana’s spring campaign. News- 
paper and poster ads tie in with 
idea of a “prescription” for cars 
with motor oil worn out by win- 
ter driving, the ads featuring 
man with a cold and getting 
across—now that “Sprig Has 
Cub” it is time to change motor 
oil. 

Summer drive will be devoted 


|to furthering results obtained in 
| the “world’s greatest road test,” 


conducted last year by motorists 
who acted as “test car drivers.” 
Information, tabulated during 
past several months, will be used 
in attempt to show customers 
how to “Save as You Drive.” 





R EXPRESS 
DEVISION 


SALES PROMOTION via China Clipper. Fred Lockwood, adver- 
tising manager of Borg-Warner Corp., second from right, watches 
loading of sales promotion material on United Airlines plane at Chi- 
cago, bound for Pacific coast. There it was shipped via the China 
Clipper to Hong Kong, for distribution by Muller Phipps Asia, Ltd., 
and Gilman & Co., Ltd., Borg-Warner representatives. Third from 
right: C. E. Weisse, vice-president Borg-Warner International Corp. 


15 
Hand Bills 


Proposed ordinance, affecting 
use of handbills and circulars by 
car dealers, has been introduced 
into Denver city council. Bill 
reads that individuals or com- 
panies engaged in handbill dis- 
tribution would pay an annual 
license fee of $10. Concerns using 
handbills or circulars to adver- 
tise their own business, as Denver 
used car dealers have been do- 
ing, would pay $1 a year. 


Chatter 
Stanley A. Ferger, formerly head 
of roto advertising, succeeds T. 
Norman Williams, resigned, as ad 
director of Cincinnati Enquirer. 
. Elmer E. Flagler appointed 
western manager for New York 
News, succeeding Lee J. Mohr, re- 
signed : Roger C. Harris, 
formerly with J. Sterling Getchell, 
added to Detroit staff of Liberty. 
‘ Paul Kelly, ex of Erwin, 
Wasey & Co., joins Chicago office 
of McCann-Erickson as assistant 
production manager... . 


ANNOUNCES 


A NEW DIRECT-ACTING 
‘SHOCK ABSORBER 


The SILENT GABRIEL 


...NOT MERELY QUIET 
BUT SILENT 


@ America’s pioneer manufacturer of shock 


THE SILENT GasrieL 


absorbers now offers an instrument pos- 


sessing all of the advantages sought by 
car manufacturers, with the further and 
most important advantage of SILENCE. 


@ Direct acting 


@ Double acting 


Metallic valves have been eliminated— 


the new Gabriel shock absorbers are not 
merely quiet... they are SILENT, 


The most modern machinery has been pur- 
chased to provide volume production, and 
inquiries from car manufacturers now are 
solicited. Or, a call will bring an experi- 


enced Gabriel engineer for demonstration 


and consultation. 


@ Larger oil volume 

@ Low pressure operation 

@ Wide-range adjustment 

@ Powerful, smooth control 

@ Standard frame and axle mountings 


@ AND SILENT BECAUSE METALLIC 
VALVES HAVE BEEN ELIMINATED! 
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Ne ew GM Linden Unit Officially Begins Operation 


Construction of N. J. Plant 


Is Decentralization Ste P 


LINDEN, N. J.—The new Lin- 


den plant of General Motors Corp., 


one of the largest automobile as- 
sembly plants in the world, has 


been completed and put into op- 
eration, 
week. 
The plant, occupying an 80-acre 
site on state highway 25 and 
start of a production operation 


capable of supplying 120,000 


Buicks, Oldsmobiles and Pontiacs 
a year, GM officials stated. 

The plant, occupying and 80- 
acre site on state highway 25 and 
Edgar road, was erected at a cost 
of $5,575,000. When operating at 
full capacity it will provide em- 


Thomas Named 
Chrysler Export 
Sales Manager 


DETROIT.—C. B. Thomas has 
been appointed general sales man- 
ager of the Chrysler Corp. export 
division, accord- 
ing to W. Led- 
yard Mitchell, 
vice - president 
of the Chrysler 
Corp. in charge 
of international 
affairs. 

Thomas en- 
tered the motor 
car industry 
more than 20 
years ago. He 


it was announced this 





| loading dock is 450 feet long by 


ployment for approximately 2,000 
persons. 

The completion of the Linden 
division provides GM with a mod- 
ern plant in the heart of the in- 
dustrial east, and marks another 
step in the decentralization of pro- 
duction of Buick, Oldsmobile and 
Pontiac automobiles. A _ similar 
plant was established in Los 
Angeles last year to serve the west 
coast region. Prior to that time 
all three makes had been assem- 
bled only at the parent plants in 
Michigan. 

Alfred P. Sloan jr., chairman of 
the board of GM, has consistently 
advocated a policy of decentrali- 
zation of industry wherever eco- 
nomically practicable, officials as- 
serted. 

The Linden unit, under the} 
general managership of W. S.| 
Roberts, is of the latest steel and | 
brick construction, fireproof, well 
ventilated and well lighted. The 
plant consists of four buildings 


with a total floor space of nearly |~ 


Good Merchandising Cuts 
Denver Used Car Stocks 


1,000,000 square feet, and an oval 
test track approximately three 
eights of a mile in circumference. 
The building consists of the main 
factory, an office building, a load- 
ing dock and a power house. The 
main factory is 680 feet wide and 
1,080 feet long, of one and two- 
story construction, and houses 
complete body as well as chassis 
assembly operations. 


The office building is a two- 
story and basement structure with 
an area of 45 by 200 feet. The 


50 feet wide and the power house 


DEMONSTRATING HIS COLLAPSIBLE “mobile house,” 
B. Stout is shown at the SAE conclave. The house can be folded up 
and towed behind a car. Stout is greeting Mrs. William Barnes of 


Muncie, Ind. 


DENVER.—Used car stocks are 
being cut down in Denver by the 
merchandising 
methods by local automobile 
agencies. Walker-Buick, Inc., has 
just completed an addition with 
ja total frontage of 400 feet in 
order to give more display space 
to its stock of used cars. 


use 


of 


good 


William 


fair prices assure satisfaction. We 
make no statement that we won’t 
stand behind. Therefore, we do 
not advertise ‘No Interest’ because 
any buyer using a time payment 
purchase plan pays interest on the 
unpaid balance whether he knows 
it or not. Our prices on recondi- 
tioned used cars are as low as can 





New Roads Aid 
Western Sales, 
Bliss Discovers 


KENOSHA, Wis. — Construction 
of new highways and bridges, and 
improvement in existing road sys- 
tems is stimulating traffic in the 
western states and increasing the 
use of automobiles, according to 
C. H. Bliss, Nash vice-president, 
who has just returned from a trip 
to the Pacific coast. 


With excellent pavement from 
the midwest to the coast, on sev- 
eral principal routes, more and 
more tourists are “seeing America 
first” from their automobiles, Bliss 
said. 

In the northern California area, 
there is a marked increase in au- 
tomobile traffic, due in a large 
measure to the opening of the 
San Francisco - Oakland Bay 
bridge, Bliss declared. Many resi- 
dents of both the east bay main- 
land and the San Francisco penin- 
sula are using their autos in order 
to save time in crossing San Fran- 
cisco bay. The result, he pointed 
out, has been an increased interest 
in motor cars and resultant ex- 
cellent business. 


General business conditions in 
the far west are good, Bliss noted, 
as he stopped in Denver and Salt 
Lake City, enroute to the Pacific 
coast. Enthusiasm of the Nash or- 
ganization, both in the Rocky 
Mountain district and on the west 
coast, is at a new high, as dealers 
watch the Nash barometer of pro- 
duction and shipments’ climb 
steadily upward. 

In sales meetings held at vari- 
ous points in the west, Bliss 


mas filled prac- In speaking of this addition the 


has dimensions of 125 by 100 feet. be found—and I personally guar- 


Cc. B. Thomas 
tically every po- 
sition in the industry from retail 
salesman to managing director of 
a factory branch of a large Ameri- 
can company in London, England. 
For the past 10 years, he has de- 
voted his attention to interna- 
tional sales. 

“The long and varied experience | 
of Thomas in the motor car in- 
dustry particularly qualifies him 
for the responsibility which he 
has undertaken for our export 
division,” said Mitchell. 


Calif. Car hee Fight 
Mechanical Checkup Bill 
FRESNO, Calif.—Jess Rodman, | 





8,713 units, 


Albert Kahn was the architect} 
and J. A. Utley Co. the general 
contractor. 


Greatest 


Sales Since 1926 


FLINT.—Domestic retail deliv- 
eries of Buick motor cars during) ;; ° 
the last 10 days of April were Seemeat Suether wanes 
bringing total deliv- 
eries for the month to 23,426 cars, 
W. F. Hufstader, 


Buick Reports 


April 


general 


sales | 
This | 


firm said during the week in a 
large advertisement in a local 
newspaper: “Walker-Buick, Inc., 
progressing to meet the demands 
of increased business has enlarged 
its showrooms with another addi- 
tion, a beautiful new display room 


est automobile establishment on 
one floor in the west. All used cars 
are shown underroof, well pro- 
tected from weather elements.” 
In a statement by C. D. Walker, 
president of the firm, the adver- 
“A record 
of having sold and satisfied more 
than 17,500 used car buyers speaks 
well for our policy of honest deal- 
ing. Expert reconditioning plus 


for used cars, making it the larg-| 


of the Northern California Auto- 
mobile Dealers Assn., announces 
that the Fresno Motor Car Deal- 
ers Assn. has joined the northern 
California dealer body in oppos- 
ing the proposed mechanical 
check-up law which is now before 
the legislature. 

“Measures have been introduced 
in the California legislature, if 
enacted into law, would require 
every motorist in the state to 
visit a testing station and pay $1 
for inspection of his car for me- 
chanical defects,” said Rodman. 
“Were the motor car dealers as- 
sociations convinced that the en- 
actment of such legislation would 
contribute any appreciable prog- 
ress toward solving our accident 
problem, they would be among the 
very first to propose or endorse 
such legislation. However, records 
show the bill is not a solution.” 


Sales 
Manager 


Thoroughly experienced 
in new and used car sales 
direction. Al references. 
Box 119, Automotive 


Daily News. 


Fresno Chevrolet dealer and mem- | ™®"#8¢r, 


ber of the legislative committee} 





has announced. 
was the best April volume since 
1926, and exceeded the like month 
a year ago by 4,642 cars or 24.7 
per cent, the executive said. 


The 10-day deliveries compared 
with 8,692 during the final period 
of March and with 7,374 in the 
corresponding 10 days of April a 
year ago. Ability to make delivery 
continued to govern retail volume, 
Hufstader said, with a slight re- 
duction in unfilled retail orders 
having been accomplished during 
the period. These stood at 20,797 
on May 1, compared with 3,547 at 
the same time a year ago. 

Buick production during April 
totaled 27,060 cars, including ex- 
port but exclusive of Canadian 
shipments. 





Virginia Governor Fixes 


Vehicle Inspection Dates 
RICHMOND, Va. 


Rhodes jr., 


trucks, 


buses and 


(UTPS).—In 
a proclamation sent to John Q. 
director of the Vir- 
ginia state division of motor ve- 
hicles, Governor George C. Peery 
has set aside the period of May 1 
to June 1 for motor vehicle in- 
spection. 
During this time, in accordance 
with section 2154 (156) of the Vir- 
ginia code, the owner or operator 
of every motor vehicle (private 
automobiles, 
motorcycles) within the state is 
required to submit the vehicle to 
inspection at official stations. 





antee your satisfaction.” 

This statement sums up the pol- 
icy under which this firm is mer- 
chandising used cars. Merchandis- 
ing at the Walker-Buick company 
consists of some good newspaper 
advertising that is being carried 
out and which is aiding in reduc- 
ing used car stocks. Aside from 
larger two column ads in the au- 
tomobile section of the local news- 
papers, this firm runs smaller ads 
in different sections of the papers. 
These ads are one column wide 
by two inches deep. They consist 
of short, snappy messages put 
over in large type with plenty of 
white space and keep continually 
before the people of Denver that 
the firm has sold nearly 18,000 
used cars in Denver during the 
time it has been in business. Ex- 
act figures are given and so from 
time to time the number is in- 
creased. The firm has also adopted 
a business slogan in regard to its 
used car department, which is, 
“Look to the Dealer as well as 
the Deal.” This slogan is used in 
all advertising of the used car 
department. 

Other Denver firms are also 
using good merchandising meth- 
ods to move their used car stocks, 
which at the start of this year 
were much larger than a year ago 
owing to the increase in new car 
sales during 1936. 





pointed out that retail sales since 
Jan. 1, 1937 are more than double 
those of the same period a year 
ago. Production and registrations 
show the same healthy condition, 
the vice-president of sales said. 


“Since our current models were 
introduced last October, Nash has 
shown a steady and consistent in- 
crease in business,” said Bliss on 
his return here. “This increase is 
not sectional, but nationwide; not 
spasmodic, but regular. In all 
parts of the country we are add- 
ing new distributors and new 
dealers.” 


R. H. Lyon Will Head 
Harrisburg Motor Club 


HARRISBURG, Pa. (UTPS).— 
Approximately 1,800 persons at- 
tended the 30th annual meeting 
of the Motor Club of Harrisburg, 
last week, when Russell E. 
Singer, general manager of the 
AAA, was the principal speaker, 
and officers were elected. 


Officers elected were R. H. 
Lyon, president; H. Clay Ryan, 
first vice-president; John T. Moh- 
ler, second vice-president; Elwood 
H. Oliver, third vice-president, 
and E. S. Nailor, secretary-treas- 
urer. Members elected for three- 
year terms to the board of gover- 
nors were George A. Hoverter, 
E. H. Oliver, H. R. Prowell, Jesse 
F. Rees and Frank H. Walker. 


NEW PASSENGER CAR REGISTRATIONS 
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Retailers’ Trade 
Institute Formed 
For Milwaukee 


MILWAUKEE, Wis.—The Auto- 
mobile Retail Dealers’ Institute, 
composed of 47 local automobile 
dealers, has been organized here 
to assist the Wisconsin trade 
practice commission in organizing 
a code of fair competition for 
the retail automobile business. 

Officers of the new group are 
James B. King, president; L. T. 
Henderson, vice-president; L. P. 
Hartung, secretary-treasurer, and 
Albert C. Shallock, Michael Bor- 
kin, Martin Loeber, Emil Krause, 
C. M. Sanger and Abe L. Zem- 
brosky, directors. 

It was charged by officials of 
the new association that the Mil- 
waukee Automotive Trades, Inc., 
a stock corporation of dealers, is 
now controlled by wholesale dis- 
tributors and no longer func- 
tions “for the benefit of dealers.” 

Palmer Hanson, executive sec- 
retary of Milwaukee Automotive 
Trades, declared that there are 
only eight wholesale distributors 
among the group’s 70 members 
and only six wholesale distribu- 
tors on its board of fifteen 
directors. He said his group has 
about 70 of the 113 dealers in 
Milwaukee county. 

“Our organization has _ been 
actively assisting the trade prac- 
tice commission and we have 
even paid for survey costs,” 
Hanson declared. The Milwau- 
kee Automotive Trades has been 
functioning for 29 years and has 
staged the automobile shows. 


Automotive 
On the Air 


(All Time, Eastern Daylight Saving) 
CHEVROLET—Sunday, 6:30 p.m., CBS. 
Rubinoff, Walter Cassell, Fred Keating. 
CHRYSLER—Thursday, 9:00 p.m., CBS. 
Major Bowes’ Amateur Hour. 
FORD—Tuesday, 9:00 p.m., CBS. 
*“‘Watch the Fun Go By.’’—with Al Pearce 
Saturday, 7:30 p.m., CBS. 
‘Universal Rhythm.”’ 
Sunday, 9:00 p.m., CBS, 
“Ford Sunday Evening Hour.”’ 
GEN. MOTORS—Sun., 8:00 p.m., NBC (Blue.) 
“Promenade Concerts,”” with Emo Rapee. 
NASH—Saturday, 9:00 p.m., CBS. 

Grace Moore, Vincent Lopez. 
PACKARD—Tuesday, 9:30 p.m., NBC (Red.) | 
“Packard Hour,”’ with Fred Astaire. 
PONTIAC—Friday, 10:30 p.m., NBC (Red.) 

**Pontiac Varsity Show,"’ with John Held 

Monday, Wednesday, Friday, 2:00 p.m., CBS. 
**News Through a Woman's Eyes.”’ 

STUDEBAKER—Mon., 10 p.m., NBC (Biue.) 
with Richard Himber 





*‘Champions,"’ 
April Registrations Drop 
Slightly in Wayne County 


DETROIT. — New passenger 
car registrations in Wayne 
county in April totaled 11,676, 
against 11,839 in March and 
11,058 in April, 1936. Ford led 
with 3,885, against 3,927 a year 
ago; Chevrolet was second with 
2,231, against 2,377; and Plym- 
outh third with 1,178, against 936. 

March, 1937, totals for the three 
were: Ford 4,314, Chevrolet 2,072, 
and Plymouth 1,288. 





| No 


| industry. 
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Cleveland Drive Against Packing Is Strengthened 





FIRST CHIEF ENGINEER of Buick, Walter Marr sr., came from 
Signal Mountain, Tenn., this week to attend the old-timers dinner 
given by Buick in Flint. He is shown with his son, Walter Marr jr., 
of Buick’s dynamometer division, inspecting a 1937 model Buick and 


an old Model F. 


Conclave of Tool Builders 


Assn. Hears 


CHICAGO. — Executives of the 
nation’s machine tool industry 
gathered at the Edgewater Beach 
hotel, here Monday and Tuesday 
for the 35th annual spring con- 
vention of the National Machine 
Tool Builders’ Assn. 

W. J. Cameron, of the Ford Mo- 
tor Co., speaking at the annual 
banquet, told members of the as- 
sociation that industry is con- 
stantly working to breed out the 
old evils in trade and employment 
and to breed in new social values. 


“To my knowledge,” said Cam-| 
|of condemnations still goes on. 


eron, “there have never been any 
social improvements in industry 
from outside force or pressure. 
social advances have 


of progressive and enlightened 
Of course, 


been fought for in strikes have 


always been those things which | 


were first created and set up by 
forward-looking 
wise the labor forces would not 
know about the desirable condi- 
tions. Nobody ever demands any- 
thing they don’t know about.” 
Cameron declared the _ evils 
which are complained of in in- 
dustry today have always existed 
and did not originate in industry. 
In addition, he pointed out, these 
evils are positively detrimental to 
industry for they foster waste, 
dissension and disorganization. 


“For this reason,” Cameron 
said, “the steady trend of in- 


ever | 
|originated with any government, 
| labor leaders or any reform move- | 
|} ment outside industry. They have 
all come from inside development | 





I do not} 
claim that all industry is progres- | 
| sive and enlightened, for if there | 
were not so much stupid man-| 
agement, there would not be so} 
| much labor trouble. 

“But it is plain to see that all | 


the desirable things which have | 
| January, 


industry. Other-| 





Cameron, Burt 


dustry today is to breed out these 
undesirable blemishes and _ to 
supersede them with social bene- 
fits which have been conceived, 
tested, demonstrated and estab- 
lished by industry.” 

Clayton R. Burt, president of 
Pratt and Whitney, Hartford, 
Conn., president of the associa- 
tion, opened the convention ses- 
sion with a talk on “Machine Tool, 
an Important Factor in American 
Prosperity.” 

“Now that recovery is accom- 
plished,” Burt said, “the hurling 


The harangue against other busi- 


ness leaders having worn a bit | 


thin, the manufacturers of dur- 


able goods appear to be next in| 
line for a belaboring at the hands | 
| of politicians hot on the trail of | 


personal 
“The 


power. 


machine tool industry 


came through the depression with | 


its capital reduced by more than 


40 per cent but as the outlook | 
improved, men were re-| 
turned to their former jobs as) 
rapidly as possible. In this way, | 


slowly 


the working force was rebuilt 


from a minimum of 16,000 men in| 
to an estimated | 


1934, 
total of 60,000 at the present time.” 


Franklyn Hobbs, economist and 
bank statistician, told the con- 
vention that 1939 would bring a 
new all-time high in prosperity 
and business improvement. The 
prediction is based, he said, on a 
study of past prosperity peaks. 


Invite 25,000 

CHICAGO.—Invitations went out 
to more than 25,000 independent 
garage and service station owners 
this week, urging them, their fami- 
lies and friends to attend the 1937 
edition of the Ford “V-8 Frolics” at 
the Chicago Stadium May 14. 


3 STATES FOR APRIL, 1937-1936 


Complete cumulative figures appear each week until all 48 states are shown. 
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Nash 
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1320 
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Im petus Added b by 


Dealer, 


Finance Co. Co-operation 


CLEVELAND.—More than 150 
dealers and 29 finance companies 
of this city had enlisted by Fri- 
day in the campaign of the 
Cleveland Better Business Bureau 
and the Cleveland Automotive 
Trade Assn. to stamp out “finance- 
packed over-allowances,” accord- 
ing to W. Dan Bell, manager of 
the automotive division of the 
business bureau. 

On May 1, the bureau requested 
the 245 dealers and 33 finance 
companies of Cleveland to sign 
agreements to submit their rate 
charts to the bureau and to dis- 
ecuntenance over-allowances 
camouflagea by excessively packed 
finance charges. Bell expects all 
but a few of the agreements to be 
in within a short time. 


“We set a deadline of May 6 for 
the signing of the agreements,” he 
said. “It proved, however, to be 
insufficient time to permit the ob- 
taining of the signatures of all 
dealers and companies willing to 
co-operate with the bureau and 
the Automotive Trade Assn. Some 
of the finance companies, for ex- 
ample, found it necessary to ob- 
tain permission for the compli- 
ance from their home offices. We 
have therefore extended the dead- 
line indefinitely.” 

The compaign against packing 
was begun in April, 1936, after it 
was seen that the practice was 
undermining the legitimate dealer 
and precipitating harmful legisla- 
tion. The bureau in handling gen- 
eral complaints submitted to it 
since that time succeeded in gain- 
ing reduction of violations from 
82 in the first month to an aver- 
age of two per month during the 
first four months of 1937. Nearly 
80 per cent of the complaints from 
the public, Bell asserted, were 
found to be unjustified. They con- 





it was decided that steps must 
| be taken to protect public confi- 
dence in legitimate dealers and 
finance companies. 

| mitted to the dealers 
| lows: 


the Better Business Bureau in 
your attempt to eliminate the evil 
of packing finance charges on au- 


lows: 


1. We 
stances, 


under no circum- 
the packing or 


will, 
permit 


payment sales. (Packing or pad- 
ding being defined as follows: 
pack or pad is any amount over 
and above the established rate we 
are charging all time payment 


buyers.) 


2. We attach hereto copies of 
the following charts which specify 


they provide: 

a. New car chart showing make 
of car sold on this chart. 
Regular used car chart des- 
ignating the minimum per 
cent of down payment to 
which this rate is applicable. 


b. 





NON-AFFILIATED GROUP 


Arrow 
TOTALS 


1067 

998 
2669 
2088 


2| 


871156 
701026 


500] 


99| 17607) 11333] 
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tinued to increase, however, and | 


The text of the agreement sub- | 
is as fol-| 


In an effort to co-operate with | 
| concerned in our field of endeavor 


tomobile deals, we agree as fol- | 


padding of the finance or carry- | 
ing charges for any of our time} 


A| 


NICKELGRAM 


the type of insurance for which} 





c. Low down payment used car 

chart. 

3. We hereby give you permis- 
sion to list our name as a co-op- 
erating dealer on the “customer 
pamphlet” published by you and 
we further agree that you may 
remove our name from _ subse- 
quent issues of this pamphlet if, 
as and when we violate any of the 
terms of this agreement. 

The agreement submitted to the 
finance companies was similarly 
worded. 


In This Corner 


(Continued from page 4) 


but one or two grades and can 
probably be better controlled than 
values of “used automobiles,” that 
range in value from $5 to $2,500. 


To begin with, there are no two 
used cars of the same vintage 
alike. For instance, a one-year- 
old car may have had the best 
of care, and used but 6,000 miles 
as against one used consistently 
during the same period and a pos- 
sible 30,000 miles rolled up on it. 
The one car would command a 
premium price and could be guar- 
anteed to a purchaser with safety, 
the same as a new car. The other 
may be mechanically perfect as 
far as the run of cars go, but 
could not be offered with a con- 
science for the same price or sim- 
ilar guarantee. 


Further, there are no two new 
car dealers in the various price 
fields operating on the same scale 
of discounts. 

A code that would help one 
dealer of a popular fast-moving 
line of merchandise to make 
more profit per unit of turn-over, 
would hinder the manufacturer 
of a slow-moving line who does 
not have the price to offer the 
public by reason of limited pro- 
duction, and puts into the hands 
of a dealer an attractive discount 
arrangement as a weapon to buy 
their share of the business. 

We, as progressive merchandis- 
ers, in interest of fair play for all 


dealers, manufacturers and con- 
sumers alike—ask your hearty co- 
operation by casting a_ vote 
against the passage of such a bill 


in a state where liberty and free- 


dom of purpose was extolled some 
161 years ago.—Elmer W. Heinel, 
Heinel Motors, Inc. (Plymouth- 
Dodge), Philadelphia. 


83A 


Propeller shafts, propeller 
screws, outboard bearings, etc., 
of water craft are continually 
exposed to the punishing effect 
of salt water corrosion that or- 
dinary metals cannot resist. 
Motor boating enthusiasts know 
that Monel, an alloy of nickel 
and copper, has a natural re- 
sistance to salt water corrosion 
and is unaffected by direct con- 
tact. This unique property, 
combined with great strength, 
is the reason why it is used for 
the propeller shafts of some of 
the greatest water craft in his- 
tory—“Miss America X” and 
“El Lagarto.” Monel is also 
widely used for marine pump 
shafts and in sheet form, for the 
THE fabrication of fuel and 


water tanks. 
INTERNATIONAL 
NICKEL COMPANY 
INC. NEW YORK, N. Y. 
Aa tr ANS hea ameN 
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Street Investors Cheered by 


Loss Last Week 
Largely Erased 
By Motor Shares 


By C. J. ALEXANDER 


NEW YORK.—Investors in the 
entire automobile industry found 
solace in the first interview 
granted by W. S. Knudsen as 
president of General Motors. It 
was no secret that they had been 
worried by Wall Street talk and 
rumors that followed the sharp 
break in prices which occurred 
last week. 


About $150,000,000 was added to 
the market value of General 
Motors stock in the week covered 
by the ADN stock price averages 
and other motors advanced as 
confidence returned. All types of 
investors were cheered by Knud- 
sen’s statement that the remainder 
of 1937 should continue to hold 
above 1936 and that 1938 should 
be as good as this year. 


In view of the various talk 
which has been heard about auto- 
mobile prices for next year, the 
hint of higher listings this fall 
was of special interest. Wall 
Street, however, was not yet 
ready to accept the view that 
there is to be a substantial rise 
in prices, particularly on cars 
selling in the lowest range. 

The feeling here continues to 
be that the automobile industry 


Mar. Employment, 
Wages Increase 
In Car Industry 


NEW YORK.—Employment in 
the automobile industry increased 
3.3 per cent from February to 
March, 1937, total man-hours 
worked rose 18 per cent, and 
total payrolls advanced 8.5 per 
cent, according to the National 
Industrial Conference Board. 

Average hourly earnings of 
wage earners in the automobile 
industry in March were 87.7 cents, 
as compared with 82.4 cents in 
February, and 76.5 cents in March, 
1936. In the 25 manufacturing in- 
dustries for which figures are 
compiled each month by the Con- 
ference Board, average hourly 
earnings were 65.9 cents. in 
March, 64.2 cents in February, 
and 61.1 cents in March a year 
ago. 

Average weekly earnings in the 
automobile industry amounted to 
$38.15 in March, 1937, as com- 
pared with $36.34 in February, a 
gain of nearly 5 per cent. These 
figures compare with average 
weekly earnings of $31.06 in 
March, 1936. In the 25 manufac- 
turing industries reporting to the 
Conference Board, average weekly 
earnings amounted to $27.49 in 
March, $26.68 in February, and 
$23.67 in March, 1936. 


The average work week in the 
automobile industry in March was 
43.5 hours, which compared with 
an average of 44.1 hours in Feb- 
ruary, and of 40.6 hours in March, 
1936. In the 25 manufacturing in- 
dustries the work week averaged 
41.7 hours in March, 41.5 hours in 
February, and 36.7 hours in 
March, 1936. 


Budd Wheel Co. Reports 


26c Quarterly Dividend 


DETROIT. — The Bud Wheel 
Co. has reported a profit of $261,- 
706 for the first quarter of the 
current year, after deducting all 
charges, including depreciation, 
interest and normal taxes, but not 
including any provisions for fed- 
eral undistributed profits tax. 
This is equal to 26 cents per share 
on the 965,258 shares of common 
stock outstanding. 

Earnings for the first quarter 
of 1936 were $218,922.87, equal to 
21 cents per share on 965,258 
shares of common stock, after 
providing for preferred dividends. 


will continue its old policy of de- 
pending on large volume of sales 
for earnings rather than on higher 
profit margins per unit. 

It also is the Wall Street view 
that the motor vehicle industry 
is showing its usual foresighted- 
ness in its policy toward labor. 
Although profits may be _ re- 
stricted somewhat for the time 
being, it is pointed out, higher 
wages will in the long run mean 
increased sales provided prices 
are held down to reasonable levels. 


There are indications that other 
industries are learning the ad- 
vantage of keeping prices down 
in the face of wage increases. 
Several important executives 
within the past week have warned 
against further retail mark-ups if 
business is to escape a buyers’ 
strike. They have warned that 
higher wages mean nothing if 
they are offset by higher prices. 


Car and truck companies in 
April declared dividends calling 
for the disbursement of $10,440,- 
000, comparing with $2,550,000 in 
March and _ $7,200,000 in April, 
1936. Parts and accessory firms 
declared $2,560,000 in dividends 
last month, as against $160,000 in 
March and $3,000,000 a year ago. 
The industry’s total for April was 
$13,000,000, comparing with $9,- 
200,000 in the like month of 1936. 

For the first four months of 
this year, car and truck com- 
panies declared payments amount- 
ing to $34,525,000, as against $38,- 
040,000 a year ago. Parts and ac- 
cessory concerns declared $31,- 
300,000, comparing with $13,005,- 
000. This was a total for the in- 
dustry of $65,825,000, as against 
$50,045,000. 

The ADN stock price averages 
for May 5 compared as follows 
with a week ago and a year ago: 


Last This Year 
Week Week Change Ago 
24 Motors - 42.93 45.43 +2.17 45.31 
10 Car-truck co’s... 43.84 46.10 -+-2.26 47.83 
10 Parts-access. 37.07 38.49 +1.42 38.14 
4 Tire-rubbers 41.45 43.68 +42.23 26.75 


B. F. Goodrich on Wednesday 
declared a dividend of 50 cents a 
share on its common stock and 
the regular quarterly of $1.25 on 
its preferred, both payable June 
30. 





Ki 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 





New York, May 7, (3 p.m.)—Motor shares milled around to- 
day in a quiet market and closed with fractional losses 
after having been first lower and then higher than yes- 
terday’s finish. General Motors was most active of the 
group. Tire stocks were lower. 





Change in Wagner Act 
Is Opposed by Perkins 


By WILLIAM ULLMAN 


WASHINGTON. — In the ab- 
sence of Walter P. Chrysler, 
originally invited, Alvan Macauley, 
president of the Automobile Man- 
ufacturers Assn. and also of Pack- 
ard Motor Car Co., represented 
the motor vehicle manufacturing 
industry at the second of Secre- 
tary of Labor Perkins’ round table 
conferences on collective bargain- 
ing held here this week. Another 
from the automotive industry was 
T. G. Graham of the B. F. Good- 
rich Co. and there were present 
various other industrialists and 
spokesmen for labor and the pub- 
lic and government. 


Because of agreement in the 
conference no comment of results 
of the five-hour session could be 
obtained from Macauley or Gra- 
ham but Secretary Perkins told 
the conferees that she opposed any 
amending of the Wagner Labor 
Relations act “for at least one 
year, possibly two.” Employers 
generally have demanded changes 
in the validated law which would 
make labor unions responsible for 
their acts as well as employers, 
and the U. S. Chamber of Com- 
merce and the National Assn. of 
Manufacturers have formally gone 
on record to that effect. 


Miss Perkins declared the act 





should be allowed to stand un- 
changed “until we have had some 
experience with it.” She included 
in her ban an amendment pro- 
posed by Senator Walsh, Massa- 
chusetts Democrat, in behalf of 
the American Federation of Labor 
in its struggle with John L. Lewis’ 
cIo. 

This amendment would require 
the national labor relations board, 
when requested, to poll workers in 
a plant by crafts, instead of as 
one unit, in selecting their collec- 
tive bargaining agency. 

During the conference Secretary 
Perkins also proposed expansion 
of state labor mediation services 
to help prevent and settle strikes. 


Bohn Quarterly Net Up 


Nearly 300% Over 1936 


DETROIT.—Net profit of $992,- 
288, including non-recurring profit 
from sale of excess copper stocks, 
and after all charges, except sur- 
tax on undistributed earnings, 
equal to $2.81 a share (par $5) on 
352,418 shares of capital stock, is 
reported by Bohn Aluminum & 
Brass Corp. 

This compares with $335,129 or 
95 cents a share in like 1936 
quarter. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, MAY 7, 1937 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 
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Parts Industry 
Income Up 57% 
In Mar. Quarter 


NEW YORK.—Aggregate earn- 
ings of 20 reporting companies in 
the automobile accessory industry 
totaled $14,234,684 during the first 
quarter, compared with $9,056,924 
in 1936. This represents an in- 
crease of 57 per cent, realized 
despite strikes and higher manu- 
facturing costs. 

It is expected, however, that the 
rising price of labor and mate- 
rials, and the effect of strikes 
during the first quarter will not 
be reflected until reports are re- 
ceived for the second quarter. 

The $13,418,462 net income of 
the 20 companies reported last 
June represented an increase of 
48 per cent over the previous 
quarter, but a gain of this amount 
is not expected to be realized in 
the second quarter of this year. 

With automobile production 
stepped up to _ pre-depression 
levels, however, and the heat 
drawn from the labor situation, 
the outlook for the industry ap- 
pears very encouraging to ob- 
servers. 


Pontiac's J April 
Sales at Record 
Total for Month 


PONTIAC. — Sales of Pontiac 
cars throughout the United States 
during April were 25,064, the big- 
gest April on record for Pontiac, 
and exceeded only by March of 
this year when 25,964 cars were 
delivered. 

The slight decrease in April is 
explained by the fact that the 
plant was closed for the first three 
days of the month due to shortage 
of parts from plants affected by 
strikes. This record April sales 
figure compares with 19,481 for the 
same month of 1936. 

April also was the largest used 
cat month in the history of Pon- 
tiac dealers, with sales amounting 
to 40,346. 

Unfilled orders for new cars in- 
creased during the month for the 
seventh consecutive time. 


New Ril Set 
For April Sales 
By Studebaker 


SOUTH BEND, Ind.—Stude- 
baker sales of 11,573 passenger 
cars and trucks in April were the 
largest in eight years, exceeding 
even those of April, 1929, accord- 
ing to Paul G. Hoffman, presi- 
dent of the Studebaker Corp. 

Hoffman, Friday, released the 
following comparative sales fig- 
ures: 


Jan. to 
April Apr., Incl. 

A 11,573 37,921 
ES xa is dace 10,101 31,303 
RAY rr 6,155 20,309 
A ee 6,255 20,858 
oa hue sale 3,804 13,479 
Berrie ce 6,085 23,787 
nT tak wow ss 7,116 22,878 
EE area 5,988 23,227 
aie gare a 9,732 39,760 


“A substantial share in the in- 
creased volume is due to truck 
sales,” said Hoffman. “We are 
now selling more trucks than 
ever before in Studebaker his- 
tory.” 


Bendix Pays Dividend 

SOUTH BEND.—Bendix Aviation 
Corp. will pay its usual 25 cents a 
share on June 12 to stockholders of 
record May 20, it has been announced 
following a stockholders’ meeting in 
New York. 





Sparks By 


(Continued from Page 1) 


phraseology. Too, the big building 
reminds you of a giant showcase | 
because the exterior seems to be} 
nothing but glass, making for| 
light in every point in the place. | 
But you can read more about all| 
this elsewhere in today’s ADN,| 
probably better expressed than I1| 
can do. 

* * * 


NEED FOR SUCH a grand es- 
tablishment was the growing pains 
that are being felt by the Hudson- 
Terraplane Sales Corp., which is| 
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Chris 


Sinsabaugh 


the major responsibility for the 
conduct of the corporation’s af- 
fairs. Mr. Knudsen’s duties as| 
president will be the same as those 
he attended to as executive vice- | 
president, namely, the task of| 
supervising operations.” 
* cd ea 


WHILE MAKING an informal 
fore coming east, I ran into one| 
think would make a_  dealer’s 


heart glad in these days of seri- 
ous new car shortages. It seems 


THREE HUNDRED girl employes from offices of the Studebaker 
call at Pontiac the other day, be-| Corp., were guests at a dinner tendered by the corporation in South 
Bend, Ind., under auspices of the Studebaker Mary Ann club. Paul G. 
of those things which I should} Hoffman, president of Studebaker, left, and Harold S. Vance, chair- 
man of the board, right, addressed the gathering. Miss Rachael De 
Maegd, toastmistress, is at the “mike.” 


even pays the dealers’ expense 
accounts for attending his con- 
ferences! That’s the kind of fac- 
tory co-operation which forms 
the foundation of the Simpson 
quality dealer program. No won- 
der I am eagerly looking forward 
to attending his next monthly 
| conference on May 18—one of the 
| first outsiders ever so invited. 


|Pa. Auto Assn. Urges 
| Passage of Used Car Bill 
HARRISBURG, Pa. (UTPS). 

The senate committee on high- 
ways on Apr. 28 voted to keep 
senate bill 815, which would regu- 
late trade-in allowances on used 
cars, in committee and at the 
same time appointed a sub-com- 


mittee to study the bill and report 


a sales subsidiary of the parent 
christened “Tex” by|of new models over and above b 
| back to the main committee. 


company in Detroit. It is one of| that at Pontiac’s last monthly | Simpson, 
six similar units, the others being| dealer merchandising conference,| this column, listened to these| your previous commitments for | 
located in Washington, St. Louis,| which covers informally every| pleas and as the meeting endea | this month. Each one of you will Claude S. Klugh, manager ol 
Milwaukee, Los Angeles and Cin-| phase of the dealer picture under| promised to send each of the 26 | get a carload of whatever models|the Pennsylvania Automotive 


cinnati and the half dozen are|the sun, the Pontiac retailers| dealers something to remember | he wants, just as soon as we can| Assn., urged dealers in a bulletin 


said to handle 20 per cent of 
Hudson-Terraplane production. 
This New York company has a 
broad territory taking in West- 
chester, Putnam and Dutchess} 
counties in New York, all of Man- 
hattan and Brooklyn, Long Island 
and including the northern part 
of New: Jersey, which also means | 
Newark. F. D. Turrill is in charge | 
of operations with the title of 
zone manager and he has 114 
dealers under him. With this sell- 
ing force I am told that business 
this year through March is 50 per 
cent better than it was in the 
same period a year ago. 
* * * 


IT TAKES A BIG staff to handle 
all this and Turrill has 16 men 
who will spend all their time in| 
the territory helping dealers with | 
merchandising and _ promotion | 
work. In the retail store here | 
are 16 salesmen on new cars.| 
Herbert Hawkes looks after the | 
retailing while C. H. Calhou| 
handles’ wholesaling, which} 
coupled with Turrill’s direction 
makes an admirable combination. 

So after giving you this back- 
ground I can switch to the activi- 
ties in connection with the Hudson 
coronation ceremonies. These 
started Tuesday with a preview 
for the press and every man Jack 
in the New York sector of the 
Paul Pry Assn. was in attendance, 
one of the largest press turnouts 
for an occasion of this sort I ever 
have seen. And in the evening 
500 dealers and salesmen attended 
a banquet at the Park Central, 
where they listened attentively to 
President Barit, Vice - President 
Tracy and Advertising Manager 
Bill James. Wednesday afternoon, 
at three o’clock came the ribbon 
snipping which formally dedicated 
the grand building. 

* * 





* 


ON THE DETROITER en route 
to New York Monday night, I en- 
countered Doc. Gilpin bound for 
the English coronation. With him | 
was Mrs. Gilpin. It long has been 
Gilpin’s determination to make 
this trip. He had it in his mind 
at the time he resigned as general 
sales manager of Pontiac a year 
ago. To practice for this he and 
Mrs. Gilpin made a trip to Hono- | 
lulu, following which the veteran 
returned to Detroit to go into the 
insurance business. 

* * ae 

OF COURSE everyone here has 
been talking about the General 
Motors changes, with the eleva- 
tion of William S. Knudsen to the 
presidency. From the New York 
Herald-Tribune I get that paper’s 
interpretation of what the changes 
mean as viewed from Wall Street. | 
I quote this from the financial 
page: “The best opinion in Wall 
Street was that the extensive | 
changes in the management set- 
up of General Motors should not 
be interpreted as indicating that 
there would be any diminution 
in the duPont interest in the cor- 
poration and that the elevation of 
Mr. Knudsen to the presidency and 
Mr. Sloan to the chairmanship did 
not in any way disturb the latter’s 
position as the chief executive 
officer. The understanding is that 
Lammot duPont’s principal func- 
tion as chairman of the board was 
to preside at meetings of the di- 
rectors whereas in the future Mr. 
Sloan will make of that office a 
full time job in which is lodged 





were repeatedly asking the gen-/| the conference by. 
eral sales manager when they/to have the car distributor put| bonus 


could get this or that model, or-| through, just as quickly as pos-| ing.” 





dered weeks earlier. 


| 
AUTOMOTIVE 
TRIMMING 


of U°S'S 


G. S. M.| sible,” Tex promised, “one carload| 1 also learned that Simpson|from committee. 


It helps the Salesman make 
Sale! 


the 


STAINLESS STEEL 


I O automotive designers 


USS Stainless Steel offers two ad- 
vantages. 

Technical excellence is of prime 
importance because it lays the foun- 
dation for immense popular appeal of 
USS Stainless Steel. It is a simple 
fact that stainless steel is the only 
commercial metal impervious to 
weathering and immune to atmos- 
pheric corrosion. Stainless steel trim- 
ming is the only trimming which can 
never peel nor pit nor chip nor rust 
nor tarnish ... the only trimming 
stainless all the way through. 

Popular appeal helps salesmen sell 
your cars. Today, everyone knows 
the advantages of stainless steel. 
Buyers know that stainless steel trim- 
ming never requires laborious polish- 
ing and cleaning, that it will never 
mar the beauty of their car, that it 
looks “brand new” year after year. 
It appeals to their pride of beautiful 
possessions. It appeals to their pocket 
books, too, because they know that 
brilliant trimming will increase the 
value at trade-in time. 

‘Cost need be no obstacle. When ex- 


pressly designed for execution in USS 
Stainless Steel, moldings, strips, trim- 
mings and grills often cost less than 
plated or combination parts. Because 
USS Stainless Steel is exceptionally 
strong and resists abrasion, fewer 
ounces of metal need be used. 

We suggest you specify “USS” 


“T am going/| get them to you, as a sort of|;to confer with senators on the 
a memento of this meet-| committee asking them to vote 


|favorably on reporting the bill 


. .. even women buyers 
know stainless steel... 


whenever you design in stainless steel. 
We offer you (1) metal of the finest 
quality that it is now possible to 
make; (2) availability in the shapes 
and forms and modifications you 
need; plus (3) a cordial invitation to 
call on our metallurgists for coopera- 
tion in working out efficient designs 


U-S-:S STAINLESS STEEL 


AMERICAN STEEL & WIRE COMPANY, Chicago and New York 
CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 


rs 


Columbia Stee! Company, San Francisco, Pacific Coast Distributors 


NATIONAL TUBE COMPANY, Pittsburgh 


United States Steel Products Company, New York, Export Distributors 


UNITED SEATES STEEL L 





CHRYSLER DEALERS ARE MAKING HISTORY 
WITH AMAZING NEW CHRYSLER ROYAL! 


Probably no new car ever received such immediate 


ANOTHER YEAR... another greater success! Chrysler’s 
invasion of the low-priced field has opened an enor- 


mous new market for Chrysler dealers. 


The new Chrysler Royal is a new kind of car in 
the low-priced field . . . big, beautiful, smartly styled 
... powerful, roomy, yet amazingly economical 


with its brand new Chrysler Gold Seal engine. 


acclaim from owners. Straight across the country, 


enthusiasm has spread like wildfire. 


With the new Royal. . . the Imperial and Airflow 
. . with the ever-climbing Plymouth . . . Chrysler 
dealers are writing a new page in the history of their 


amazing progress. 





